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BALLOON CASING 
SHIPMENTS SET A 
NEW HIGH MARK 








| ES hoe October! 
Exceeds Any Previ- 
ous Month 


21.—! 


EW YORK, Dec. 
Shipments of balloon 








Ruitia Eager to 
Sovietize India Rubber 
New York, Dec. 21.—A Moscow} 

dispatch says the Soviet govern- 


ment is offering a prize of 


*. a ' 
| tor a substitute for India rubber} 
and $25,000 for the second best | 
Synthetic preparation. The condi- 


tions require that the product shall 


have none of the original ingredi- 
lents of real rubber, yet possess all 
; qualities and merits of vuleanized 
‘rubber; materials must be found 
/ Within Soviet Union, experiments 
must be carried on in Russia and 
competition is open only to Rus- 


casings in October were the 
highest for any month since 
the introduction of this type 
of tire. Demand from auto- 
mobile manufacturers for low | 
pressure tires to be used as) 
original equipment and orders | 
from car owners for replace- 
ment attest to the popularity 
of the balloon tire. 


During the month hipments | 
totaled 1,602,880, against_1,171,157 | 
in September and 454,117 in Octo- | 
ber, 1924, according to statistics | 
compiled by the Rubber Associa- | 
tion of America representing about 
75 per cent. of the rubber and tire 


industry. 


Since July monthly production 
has heen declining, totaling 1,200,- 
389 in October, compared with 1,- 


and 485,371 
a year ago. Inventories 
were only 1,662,673, 
against 2,051,377 at the end of the 
previous month. On October 31, 
there were 899,814 bal-| 
Based on the Oc- 
‘Tigures- it is estimated the 
“Supply avaabl. is .equalent $0] 
1.7 months” requirements. 

Deliveries of balloon tire in- 
ner tubes also made a new high | 
monthly record in October, total- | 
ine 1,656,446, against 1,197,397 
in September and 402,103 in Oc- 
tober, last year. Inner tubes on 
hand October 31 amounted to 
1,802,436, compared with 2,110,- 
958 at end of September and 
887,417 on October 31, 1924. 
Production amounted to 1,305,- 
315 in October, 1,304,857 in Sep- 
tember and 429.244 in October, 
last year. 

In October shipments of 
pressure casings, cord and fabric, 
exceeded production by 403,326. 
The inerease in cord shipments was 
greater than in fabric deliveries, 
compared with the previous month 


235.022 in September 


in October 
October 31 


high 


(Continued on Page 2) 


Ready to Start 
Big Air Service 


Special from A, D. N, Detroit Bureau 
Detroit, Dec. 21.—H. J. Wymer 





of the Florida Airways, Inc., who | 
was in Detroit Sunday, gave out} 
some details of this new organiza- |} 
tion, which will utilize Stout all] 
metal airplanes in a run between | 
Miami and Tampa. The company | 
hopes to begin the service January | 
1, or immediately thereafter. | 

Mr. Wymer announces that four | 
planes, of the type now being! 
turned out at the Dearborn air- 
port by a division of the Ford Mo- 


tor Company, will be delivered at | 


Dearborn on Christmas day and) 
flown to Miami. Six of the new 
three-engine type under develop- 


ment at the Stout factory have also 
been ordered for delivery as soon | 
as possible and these will be utile | 
ized in extending the company’s 
service from Tampa to Havana. 
The route includes the passage of | 
70 miles of sea. 


ins. 


RUBBER INQUIRY 


NOW ASSURED 


Fav orable Report To Be 
Made on Tilson 
Resolution 
Special from A, D. N. Washington Bureau 

Washington, D. C., Dee. 21.— 


With the the 


Conmmittec on 


decision of House 
Rules to 
the 


introduced Friday, an 


make a 


favorable report on Tilson 


resolution, 
investigation by Congress of the 
manipulations by British colonial 


governments, charged with caus- 


ing the rise in the price of crude 
rubber, now appears assured. 
The Tilsen resolution asked for | 


an investigation by the Committee 
eh niecstate. Ande Popign Com- 
merce of the methods used in the 
importation and sale of crude rub- 
ber 

It is charged in the measure that 
production and supply of rub- 
artificially controlled and 
dictated by a monopoly 
operated beyond our 


the 
ber “are 
the price 
created and 
borders.” 
“Upon this monopolistic control 
the price has reached an exces- 
sive figure,’ the resolution points 
out, “wholly unjustified by the 
economic situation or the normal 


laws of supply and demand.”’ 

The resolution directs that the | 
rules committee investigate ‘the 
means and methods of the produc- 
tion and exportation of crude rub- 
ber and its effects upon the com-'! 
merce of the United States, both as 
to supply and to price,” and to re- 
port to the House its findings and 


recommendations. 
Representative 
House that in 
crude rubber 
a pound, but 
until it reached 
$1.03 July. 
“The amount of 
this year in this 
closely figured at 
pounds,” said Mr. Tilson. “At 
the price declared ‘fair’ this 
would mean about $300,000,000, 
With the average growth of the 
business in 1924 the total use of 
rubber should be about 900,000,- 
000 pounds. At the ‘fair’ price 
this would cost $324,000,000. 
“The cost of th excess price 
over a fair price would be the dif- 
ference between this sum and $§1,- 
' 000,000,000, or, in round numbers, 


told the 
1922 the price of 
about 22 cents 
has increased steadily 
the peak price of 


Tilson 


was 


last 
rubber used 
country is 
860,000,000 


| $700,000,000 in excess of what our 


rubber requirements should cost at 
the ‘fair’ price.” 

After a short debate in the 
House the resolution was referred 
to the Rules Committee, instead of 
to the Committee on Interstate and 
Foreign Commerce as originally in- 
tended by Tilson. 


$50,000 | 











1 
between sessions at 


O. P. Kilbourn, 
president, and G. V. 


right are: 
Willys, 





ILLYS-OVERLAND EXECUTIVES. 

the convention 
Knight and Overland dealers in Toledo last week and from left to 
assistant general sales manager; John N. 
Orr, Chicago manager for the company. 


They 
of Mid-Western 


were photographed 
Willys- 
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Rolls- Kani, Lad, 


Declares a Dividend| 


London, Dec. 21.—Net profit 

of Rolls-Royce, Ltd., for year 

; ended October 31, 1925, was 
£165,000. comparing with 


£163,673 in the previous year. 
A dividend of 8 per cent. has 











BUS CONTROL TO 
BE FOUGHT OUT 


Bitter Contest Expected 
in Congress Over 


} 
been declared. 

| } 
|—— | Measure 
i 

t 
Mi ws | Special from A. D. N. Washington Bureau 
Missouri Sues | . 
| Oil Washington, Dec, 21.—The 
' 
; 4 Companies proposal to. regulate interstate 
} t 
{ Sear | CetAtmnerce By motor vehicles. op- 
; Chicago, Dee. 21 Alinough ine) ebktin. a Cumemene ee ts 
state of Missouri last week caused | es a . RON “CaFrric®s 4S 
lto be dismissed its anti-trust suit! expected to develop into a bitter 
against the Standard Oil Company] fight at this session of Con- 
lof Indiana, another cae has been! gress, it was indicated today. 


| started in the state Supreme Court 
|similar to the first, except that it 
involves three other large oil com- 


i . 

| panies. 
Information 
j}ease has been 


regarding the new 

received by the 
{Standard Oil Company of Indiana. 
Defendants in the new suit are 
{Standard Oil Company of Indiana, 


ithe Texas Company, White Eagle 
}Oil & tefining Company and 
Standard Oil Company of Ken- 
tucky. It is claimed that the lat- 
jter company does not operate in} 
| Missouri and never has done so 
according to report. 


suit, as 
admin- 


the new 
upon the 


The charges in 
in the first, hinge 
istration 
jof Indiana gasoline 


The three new 
licensees of the 


;esses, it was said. 
defendants are all 


Indiana Corporation's 


leracking processes—granted im- 
'munity from Standard of Indiana | 
prosecution on infringement | 


nature of 
attorneys. 


' BRITISH RUBBER GOODS 
| IMPORTS INCREASING 


Dec. 21.—British 
manufacturers 
nine months 


charges by the 


} 
! 

| : 
feenses, according to 
| 

| 


Washington, 
imports of rubber 
| increased during the 
of this year over the 





’ against the Dill, 


and operation of Standard ! 
cracking proc- |! 


the li- | 


same period | 


| Albert 8S. Cummins of 
|Iowa has introduced the bill pre- 
jpared by the National Association 
of Railway Utilities Commissioners 
and other railway interests. He 
announced today that he will 
for early action on the measure, 
| having requested the Senate 
|mittee on Interstate Commerce, to 
| whi h the bill was referred, 
{hearings as soon 

It is expected 
jand motor 
jcountry will 


Senator 


press 


Com- 


to open 
is possible. 

that the truck 
interests of the 
make a fight 
which, allege, 
throttle compe- 
railroads, 


proposes 


bus 
strong 
they 
lis designed to bus 
ltition with the 

The measure 
jutility boards or 
ideal with motor buses as common 
;Carriers, and shall be given the 
| powers of a federal agency 
jlate 


that state 


to recu- 


Burton | 


interstate transportation of 


freight by 


j passengers or motor ve- 
| hicles 

Appeals 
jsuch 


| vice, 


decisions of 
boards on tonnage, ser- 
public necessity and 
incident to common car- 
rier service are to be heard and 
letermined by the Intertate Com 


merce Commission. 


PERFECTION TIRE PLANT 
MAY BE REOPENED 


from the 
rates, 
other 


matters 


of 1925 by 1,304,698 pounds, au- | 
tomobile casings recording the’ Fort Madison, Ia., Dec. 21. — 
highest advance, the American] Events which forecast reopening of 
consulate at London today ad-jthe Perfection Tire and Rubber 
vised the Department of Com-;|Company early in the spring trans- 
merce. |pired last week with communica- 
In value, numbers not being;tions to former employees of the 
| Siven in the British trade reports, | organization from D. H. Murphy, a 


}P pneumatic casings 


288,987 pounds from 1,612.275 
pone “but there is no indica- 
tion of their source,’’ the report 
states. 


increased to} 


Waverly, 
who has 


Iowa, 
been 


newspaper 
active for 


man, 


jmer stockholders and employees in 
| the project. 


Special from A, D. N. 


| re frain from 


| 





commissions shali | 


| the 





several | 
| months in an effort to interest for-| 





SENATOR SMOOT 
SEEKS REPEAL OF 
ALL AUTO TAXES 


‘Makes Effort te to Find a 
Substitute for $70,- , 
000,000 Left 


Washington Bureau 
ASHINGTON, Dec. 21. 
—When the new reve- 
nue measure is taken up 
by the Senate Finance Com- 
mittee on January 4, Chair- 
man Smoot will make a deter- 
mined effort to find a substi- 
tute for $70,000,000 in auto- 
motive left in the bill 
by the he announced 
today. 
The Nat 


or of Con 





taxes 


House, 


Automobile Cham- 
pledged to 
further 
taxes at 
the fight 
the Senate 
Auto- 
headed 
Bob 


ional 


nerce being 





exerting any 


pressure for removal of 


sssion of Cor 
before 


this sé gress, 
carried 
!'ecommittee by the American 
mobile Association's forces, 
by former Representa 
Detroit 


will be 


tive 
Clancy of 
Senator Smoot let it be known 
that four actuaries of the 
Treasury Department are work- 
ing to draw up some tax yielding 


the same revenue as the 3 per 
cent, provision on passenger cars 
Closed hearings iil be held fai 


two weeks with the hope of pre- 
senting the ‘Teconcermcted tags 
measure to the Senate about Jan- 
uary 20. 

While the Sena 
hear Secretary of the Treasury Mel- 
lon and depend to a large extent on 
the testimony given before the 
House Ways and Means Committee, 
Senator Smoot is inclined to allow 
the A. A. A. to reopen the entire 
subject of taxes, it is 


lLuimcicee will 


passenger 


ear 
understood 


Stearns Will Not 
Lose Its Identity 


Toledo, Dec. 21.—John N. Willys 
Willys-Overland 
the 
Cleveland, 


associates secured 


president of the 


Company, has announced that 
Pr. B. 
in which he and 
stock 
week, will 
will speed 


Stearns Company, 


a controlling interest 
the last 


identity and 


during 
maintain its 
own up on 
devel 
and highly 
automobile. 

Announce 
the line 
through its own 
agencies and the 
be combined with 


high-class 
Stearns-Knight 


ypment of a 
refined 


oment was made that 
would be handled 
dealers and 
franchises will not 
Willys-Overland 


Stearns 


dealer contracts Firmer hold on 
the Kn'ght sleeve valve engine pro- 
duction in this country is under- 


the 
change in 


been principal 


control 


stood to have 


object ive of the 





of the company. 
NOTICE 
HE Automotive Daily News 
will not publish on Christ- 


mas Day. The commercial car 


registration table. which is 
scheduled for Friday, will be 
printed in the following Mon- 
day issue. 
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AUTO CONGRESS 
OF WIDE APPEAL 


Europe To Be Well 
Represented; Show 


EW YORK, Dec. 21.—In 
response to its invita-| 
tions to attend the Second 
World Motor Transport Con-| 
gress and the 26th national, 
auto show, to be held simul-| 
taneously in this city in Janu-| 
ary, the National Automobile 
Chamber of Commerce con-| 
tinues to receive acceptances 
that indicate the world-wide 
interest in this international 
gathering. | 
It practically certain that 
every country in Europe will send 
delegates and will otherwise be 
represented by the leaders in the 
industry—manufacturers, distrib- 
utors, dealers and engineers. This 
congress, planned to foster a new 
and wider spirit of co-operation 
in the industry, expected to 
exert a strong influence on motor 
trade everywhere. 
Great Britain will have » yerticu- | 
larly important representation at 
the congress, including }! | 
chester, representing the Society of | 
Motor Manufacturers and Traders, | 
and H. G. Burford, chairman and} 
director of A. C. Cars, is another 
wh» will old friendships on 
this side of the Atlantic during the 
week of the show. W. R. Shephard 
a director of the Daimler Company, 
and H. G. Phillips, has been 
strongly identified with ‘ 
first'’’ movement broad. will 
come from England 

Among the many Fre 
note in the motor car fie 
visit New York for the 
will 1 Lucien Rosengart, 
manager the Peugeot Company, | 
and Maurice Goudard, president of | 
the Carburetor Company. 
Executives of several other com- 
panies will accompany them on the 
trip. 

Recent advices from Germany 
are to the effect that among the'| 
many Germans who will be in New ! 
York for the World Motor Trans- 
port will be Herr Junk, 
representing the German motor 
car industry He is the general 
director of the National Automobile 
Gessellschaft. 

All indications point to a great- 
er attendance of factory executives 
and experts at the 
in Grand Central Palace, in Jan- 
wary, th ever before é . 
planatio 
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is 





‘rank 1 


renew 


who 


the ‘‘s 


i en of 
who will} 
congress 


nchr 


ld 


ia 


e general | 
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Burgess Battery 


Buys Large Plant 


Freeport, Hl. 
gess Battery 
Wis has pure 
of the : 
and has 
tablish a 
for re? 
erations 


|} ther 


license 


~ 
NO 2 


Company 


will es- 
odu 


large scale next month. 

The plant i five 
and has 45 
space, with 


$1,000,000 iv 


a 
ories 


0 000 quare feet 


appraised \v 
icres of lan 

included 

was f 

Motine 


ormerli 


Plow 


* 1} old Unite 


ces 


ris Tr 


NEW MOTOR LA 


W 
Cal, De l 


Martinez, 


roir 
ordina 


de- 
>in Cone 
Decem- | 


! 


e eff 
} 


County, . Cal., 


| compared 
shipped in the same period of 1924, 
| representing more } 


; than 


; join 
| 





“‘Land Diving’ Now 
Providing Thrills 


Special from A, D, N. Detroit Bureau 

Detroit, Dec. 21.—“‘Land div- 
ing,”’ in which the divers wear 
almost the same costume as that 
worn by deep sea divers, is in 
practice at the Flint plant of the 
Buick Motor Company. The men 
who free the big gasoline and oil 
storage tanks from their ac- 
cumulation of sediment are 
equipped with apparatus and 
clothing that insure their safety 
from asphyxiation by the fumes 
that lodge in the tanks. 

By the use of this equipment 
men are able to stay in the tanks 
indefinitely. The air sweeps di- 
rectly across the insides of the 
eye pieces and they are thus 
kept from fog arising from per- 
spiration in a confined space. 
Heavy rubber boots and a coat 
are worn as part of the outfit. 


UNIFORM TAXES 
BY STATE URGED 


Favor Reciprocal 
Legislation .. 
ARRISBURG, Pa., Dec. 

21.—State tax officials 
of Massachusetts, Rhode Isl- 


bers of the Pennsylvania 
State Tax Commission at a 
conference here Friday went 
on record as favoring greater 
uniformity in the taxation of 


business by the various states. 
They also advocated reciprocal 
|legislation to provide for the ex- 














GRAHAM BROS.'S 


OUTPUT HIGHER 


Shipments Increase 125 
Per Cent. in 11 
Months 


New York, Dec. 
by Graham Brothers, 
manufacturers, now 2a 
Dodge. Brothers, Inc., 


unit 
for 


eleven months ended November 30 


1925, 
with 9,484 
an increase of 
125 per cent, 

Eleven months’ shipments are 
10.628 trucks in excess of the 
entire output for 1924, accord- 
ing to official figures issued by 
the company. Total motor truck 
production for the country for 
the first eight motnhs of 1925 
increased 23 per cent., while that 
of Graham Brothers for the 
same period jumped 105 per 
cent, 
Largely increased exports 
substantial 
3rothers’ 


portion of 


increased 


of 1925 were 3,975 trucks, 
pared with 1,325 trucks for 
same period of 1924. 


Wash. Business 


Fights License Law 


Wash., Dec 


attack 


Tacoma, 21.- 


ing a similar the 


on 
iit 
out of 
lit was filed in Fed- 
iturday attacl 
itionality of the 


which 
i thrown 


rasoline tax Sl 
2 Sl 
re S 
state 
‘le license law 
which was filed for a 
independent bus 
that 
Ww 


of motor 


the 


‘ ] ae 
Violates t 


alleges motor 
license la 
and 


as the 


tes state constitu 


Federal high- 
The 
the 


} 
collec 


al sks 
trea 
of 


alleging 


suit the court en- 
urer from fur- 
motor vehicle 
that 
ed millions 
Federal 
road 


to 
State 
tion 
fees, 
receiv 
the 
in 


agreement 


has 
from 


for 


ilready 
dol 
ment 

aer an 


irs 


use building un- 
no tolls. 


a toll, they 


to collect The lic 


| was 
t claim. 


ix IS 
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‘| FIRST SHIPPING BOARD 
BOAT INTO FORD HOPPER 


D. N. 
21. 
Ss 


Special from 


Detroit, 


A. 
Dec. 


Detroit Bureau 
Ivirst of 
States hipping Board 
be junked by Henry 

teel freighter Lake Fon- 
up the Rouge 

be turned 


" 
speed 


d 
to 
| ord, the s 

ac. was towed 


will 


vessels 


ilv i Noss 
ill cut her 
inufacturs 


es W 


int¢ 


n her in the process of re 
tion and a noy 


are’ 60 Of them 


el usefulness. 
in all. 


on 


21.—Shipments 
motor truck 
of 
the; 
,, of any system of uniform taxes the 
amounted to 21,415 trucks, |conferees asserted the subject was } 
trucks] 


and 
increased bus output account for a 
Graham } 
production. 
Exports for the first eleven months 
com- 
the 


Kx ho- 
recently 
Federal 


ing 


he 


the state, 
of 
govern- 


ense 


the 


into } 


ible. 


urrec- 


There 


;change* of necessary information 
|relating to corporation and other 
| taxes. 


In connection with the cx- 
change of taxation information 
the conference held that such in- 
formation should be used only in 
the administration of the tax 
laws, and that the regulations in- 
suring secrecy in the states ex- 
changing information should be 
substantially similar. 

The conference held that uni- 
formity in taxation “is highly de- 
sirable in the interests of 

economic development of industry.” 
While admitting there are many 
difficulties in the practical features 





, 


deserving of “special attention.’ 
As to the central administra- 

tion of assessment and collection 
of inheritance taxes, the confer- 
ence believed this system essen- 
tial to the effective appraisement 
of estates and for the levying and 
collection of these taxes. It also 
held that the efficient adminis- 
tration of the assessment and 
collection of taxes on intangible 
personal property could be had 
only through central state ad- 
ministration, pointing out that in 
Rhede Island it is centrally ad- 
ministered, while New York and 
Massachusetts have replaced 
their taxes on intangible personal 
property by a personal income 
tax. 

The conference, though failing to 
go on record regarding taxation of 
charitable legacies, declared it was 
;of the opinion there was “much 


at a rate not higher than the mini- 
mum rate on direct heirs. 


SOUTH BEND STREET 


| 





state 


Dec. 


South 


21.—The 
Bend, Ind., 
resolution ch 
of Anthony 
Bendix Drive, an 
for the incre 
ily brought 
endix Drive 
pa few 
been 


Chicago, 
Council of 
cently passed a 
the name 

to 


re- 
is- 
ing South 
as 
ised 
to that 
Company. 
months the 
more than quad- 
in order to meet 
from 
known 
four-wheel 


in size the 
demand 

well 
Bendix 
chanical brakes, 

The plant now 
2,000 sets of brakes a day, accord- 
ing to the officials, and this 
duction will be stepped up as rap- 
idly 


increasing 


manu- 
facturers of automo- 


biles for me- 


is 


turning out 


as the various new plant units 


are completed. 


CHICAGO CADILLAC USED 


whereby the state 


CAR MANAGER IS DEAD} 


Chicago, Dec. 21.—William 
Galford, who died last 
had manager 
Chicago branch 
ment. 

Fight 
entered the 


\ 

Tuesday, 
been 
used 


car depart- 


years 


Mr. 


automobile 


ago Galford 
business 
Ill. Not 
as appointed repre- 
Cadillac Motor 


th: 


as 
a dealer at Bloomington, 


long after he w 


sentative 


of the 


many in 


into 


sume 
Cadillac 
He wa 
Mr 
Maude 


daughter, Elizabeth. 


Officials of 4 States! 


and and New York and mem-, 


sound ; 


merit’ in a low flat tax on bequests | 


NAMED FOR BENDIX co. 


City | 


in- | 


of the Cadillac | 





Claim Auto Coaches. 
Were Hooch Caches 


Special from A. D. N, Detroit Bureau 
Detroit, Dec. 21.—Novelty 
body-making for automobiles 
was disclosed before Commis- 
sioner Stanley Hurd when John 
A. Scott, head of the Selden Top 
Company, was arraigned. The 
goyernment agents allege that 
the top-making company has 
been bending its energies to the 
manufacture of bodies with 
concealed compartments, 
opened by pressing a hidden 
spring. The compartments, 
;] ample in size, were to be used 
for transporting alcohol, plain 
or fancy, according to the 
,| Claims of the government. 
t Fred H, Hessler, prohibition 
‘| agent, told Commissioner Hurd 
!] that the defendant had agreed 
{} to transform Hessler’s car into a 
|} rum-container for a considera- 


' 


jj tion of $200. 














BALLOON CASING 
SHIPMENTS HIGH 


‘Movement for October 
Set New Record 
for Month 





(Continued from Page 
of both 
,5982,043, against 2 


1) 


| Shipments totaled 


types 
,255,870, 


year ago. Inventories at the 
of October were 3,340,114, com- 
pared with 3,709,597, at the end of 
| September and 4,438,556 on Octo- 
ber 31, 1924. 
Production in October amounted 
' 2,178,717, in September 2,520,- 
| 313 and in October, 1924, 4,438,556. 
Shipments of high pressure inner 
tubes in October also exceeded pro- 
|duction, totaling 4,227,167. This 
;Was an increase of 425,725 over 
‘amount delivered in September, 
and 354,354 higher than October, 
}1924, shipments. At the same time, 


| however, production declined, as 


to 


previous month. Inventories on 
October 31 were 4,742,309, on Sep- 
tember 30, 5;351,879 and on Oc- 
tober 31, a year ago, 6,464,783. 
| Production in October totaled 3,- 
| 653,711, in 
jand in October, 1924, 5,466,553. 
Solid and cushion tire ship- 
ments totaled 70,066, the highest 
for any month since July. In 
September manufacturers shipped 
51,633 and in October, 1924, 
58.078. Production of both types 
of tire in October was the lowest 
for any month since November, 
1924, totaling 50,365. compared 
With 65,309 in September and 
58.938 in October a year ago. 
Inventories at the end of October 
totaled 168.712, against 181,240 
at the end of September and 182,- 
400 on October 31, last year. 
of 


fabric 





crude 
by 
in the 


solid 


Consumption 


and cotton rubber and 


tire 1 
of cas 


ures 


m g 
and cushion 
was lower 
month. 


used 


ianulacturers akin 


ings, tubes, 


October 
previous 
rubber 
pounds, against 16 


8 pounds in September. Cot 


rude was 


6 
ton fabric consumption tot 
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/R. R. COMPANY GETS 


BUS PERMIT IN CONN. | 


New Haven, Conn., Dec. 21 The 
York, New Haven & Hartford 
Railroad was today granted 
right to run about 228 miles of bus 
lines in Connecticut by the Public 
Utilities through the New England 
, Transportation Company, a_sub- 
sidiary of the road. At the same 
time, 238 miles of bus application 
was refused by the commission 
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PRICE CUTTING 
IN GAS AT END 


Oil Men of Mid-West 
Emerge From War 
Badly Bruised 


HICAGO, Dec. 21.-—It is 

. estimated that nearly 
$2,v00,000 is saved for gaso- 
line distributors by the newly 
made price adjustments in the 
Middle West. Total losses to 
the oil marketing division of 
the industry in this territory 
thus far the past year are be- 
ilieved to have approximated 
lat least $12,000,000. 

While not all the gasoline price 
cutting has disappeared, and while 
there are still irregularities at nu- 
merous points, the movement to- 
ward restoration of normal prices 
ifs fairly general. Several districts 
; where price cuts of 5 cents or more 
la gallon have been in effect for 
| 





;} months have seen entire or partial 
jresumption of normal prices dur- 
ling the past week. 

Oil men say in several districts 
price wars of such intensity and 
such duration had continued that 
virtually all the sellers operating 
there were exhausted and, al- 
though desiring to advance prices, 
were finding that a more diffi- 
cult process than the original 
price cuttings. 


The oil marketing concerns in the 
past have had such a lack of 
friendly relationship that rumors 
have been taken fact and all 
manner of unethical tice has 
been followed. 

In face of the mprove- 
ment in,tank w: the re- 
finery gasoline market continues to 
show weakness, a result of a 
considerable reduction in consump- 
tion and lax buying on the part of 
the jobbers. Mid-Continent re- 
finers’ runs are being held down 
but apparently they are none too 
small (about 375,000 barrels a 
day). 
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To Start Work on 
Firestone Project 


| New York, Dec. 21.—A construec- 
ition party of the J. G. White En- 
Sgineering Corporation, which has 
;contracted with the Firestone Plan- 
tations Company to construct a 
jharbor, breakwater, wharves and 
| roads Monrovia .in Liberia, left 
| Saturd: ‘ President Roose- 
lvelt for England, and thence will 

Afri Supplies and equip- 
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/BUICK OFFICIAL ON 
FLINT SCHOOL BOARD 


Flint, Mich., Dec. 21.—Harvey J. 
| 


| Mallery, 
troller 
| pany, 


to further 

for the de- 
ibber plantations in 
istruction will be- 
supplies and will 


itive labor 


co! 


led | 


vice-president and 
Buick Motor Com- 
at a special meeting of the 
j Flint Board of Education, was 
jelected to fill the vacancy caused 
by the recent death of Horace Pot- 
| ter, banker. Mr. Mallery takes 
| Mr. Potter's place as treasurer, be- 
lsides his many important commit- 
appointments. 


con- 


of the 


| tee 
STUTZ DEALERS MEET 

21.—Floyd D. 

| Cerf, manager of the Stutz Chicago 


} Dee. 

j 

| Company, the local Stutz branch, 
| 

| 

| 
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Chicago, 


has returned from the dealers’ 
convention held at the Indianapolis 
factorv. 
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Dealers Co-operative Oil 
of Rock Rapids, Ia., the 
equipment of half 
garages. 


S an- 
| nounced 
lof tl 
Company 
deal including 


Pe dozen 





——e 














AUTOMOLIVIE DAILY NEWS, TUESDAY, DECEMBER 22, 1925 








FLAT LICENSE 
BILL FAVORED 


Several Bills Introduced] 
In Washington State 
Legislature 


Olympia, Wash., Dec. 21.—Al- 
though no change in the existing 
@asoline tax of 2 cents a gallon and 
the sliding scale of motor vehicle 
lcense fees was provided in the 
mew state automobile code intro- 
duced in the Legislature this week, 
three bills aimed at reducing the 
license fees on private cars and one 
designed to increase the gasoline 
tax made their appearance. 

The gasoline tax measure would 
raise the tax on gasoline for motor 
vehicles to 3 cents a gallon. One 
measure introduced in the House 
would fix annual license fees for 
Private automobiles at a flat fee 
of $8, another would place it at 
$7.50 and the third would fix it 
at $6. 

The bill providing for the $8 fee 
also provides that trucks used be- 
yond five miles from their base city 
shall pay a fee 50 per cent. higher 





than the existing rate. The fees of 
other trucks would remain un-| 
changed. 

Another license measure ex- 
pected to be introduced later at 
Gov. Hartley’s request would still 
further reduce passenger car 
licenses to $3. Another bill, intro- 
duced Wednesday, provides that 
automobile drivers’ licenses would: 
be issued for four-year periods, in- 
stead of for two, as at present, and 
would extend the life of present 
licenses to 1929. A Senate bill! 
would direct the license director to | 
provide persons responsible for col- | 
lection of automobile licenses with: 
all automobile factory designations | 
as to make of car, number and} 
model. Another Senate bill would} 
make it unlawful for motor vehicles | 
operators to operate cars without; 
proper speed signal devices. 


GOV'T REPORTS ON 
FOREIGN MARKETS 


Special from A, D. N. Washington Bureau 
Washington, Dec. 21.—The Fiat 
interests of Italy have established 
a joint stock sales company in| 
€zecho-Slovakia, the Department 
of Commerce has been advised. } 
The operations of the company will | 
cover the entire territory of the; 
republic with the exclusive right to 
sell the products of the Societa! 
Anonima Fiat, Turin, Italy. 
Previously the Fiat w 
through local distributors operat- 
ing independently, and in a large 
measure on their own capital. 

The government of Finland has 
under consideration a proposal to 
tax motor cars at a much higher | 
rate than obtains at present, or ap- 
proximately -300 marks per car. 
The total number of motor vehicles 
in the country is estimated at about 
17,900, of which 12,000 are cars, 
trucks and buses. The proceeds} 
of the tax would be used for main- 
tenance and improvement of high- 
ways. 

Sales in Australia are reported 
dull, due to a shipping strike andj} 
the continued dry weather 
producing areas, which tends to 
cause prospective purchasers of} 
American and Continental automo- 
biles to postpone buying. 

Some automobile plants have} 
made slight reduction in thetr| 
working forces in Italy, which, 
however, is reported to be custom- 
ary at this period of the year. 

The new model Ford has been tn- 
troduced in the Netherlands and it 
is reported that orders are unusu- | 
ally high for this season of the 
year. 

The automotive division of the 
department is in receipt of a cable- | 
gram from Australia to the effect |! 
that “big orders are probable if 
authentic quotations are received 
by January 10.’ The message re-' 
fers to a recent request for cata- | 
loges, blue prints and prices on | 
ears, trucks and accéssories, and; 
applications of American manufac- 
turers to exhibit at the automobile 
show io be held at Easter in Syd- 
ney. 
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RESIDENT VON HINDENBURG of Germany opened the recent 
Automobile Show in Berlin. - Picture below shows the president 
Yeaving the main exhibition hall after participating in the opening 











RUMANIAN AUTO 
BUSINESS GOOD 


American Cars Selling 
Well Despite Poor 
Money Condition 





Bucharest. Rumania, Dec. 21 (U. 
T. P. S.).—Despite the 
presented by general unsatisfactory 
economic conditions, due principal- | 
ly to shortage of money, poor 
transportation facilities and depre-| 
ciated currency, the automobile! 
market‘is one that has shown com- | 
parative progress and a steady up- 
ward trend that has brought espe- 
cial success to representatives of 
American Cars. 

In this connection it is inter- 
esting to note that last summer 
a slump in the auto trade was 
predicted for September, but 
failed to materialize, so now 
dealers are looking forward to 
redoubled activity for the spring, 
some dealers declaring that last 
season there were more buyers 
for American cars than they had 
cars to deliver, and that had 
credit accommodations been af- 
forded by local banks dealers 
could have done a much greater 
business. 


handicaps 


|} per 


away from generalities, | 
established fact that the} 
American cars and acces- | 
sories have increased here because, | 
whereas they were grouped as 
third or fourth in volume of sales 
past three seasons, now they | 
represent 70 per cent. of total auto- | 
motive imports to Rumania to date. 
This figure is especially satisfac- | 
tory since the automotive market | 
itself has increased steadily in im- | 
portance when compared to other | 
here. In 1924 the im- | 


Getting 
it is an 


; port of auto vehicles and products | 
|} totalled only 0.98 per cent. of all 


imports, in 1924 the figure jumped 
to 4.43 per cent., and 1925 bids | 
fair to exceed this, although such 
must necessarily be ap- 


| proximate until official figures are | 
| available. 


As a result of the unprecedented | 
popularity of American car models | 
this year, there are about twenty | 
makes already represented in 
Bucharest with several prospective | 
newcomers in the field. One of | 
the local representatives of the 
Ford and Lincoln line has found 
that these two cars are his best 

and has decided to with- | 
from handling several good } 
models which he _ has} 
and to devote the entire| 
activity of his firm to Fords and} 
Lincolns. 

This same agent claims that his} 
Fords surpasses 500 cars|} 
for 1925, in addition to selling 
about sixty tractors. Representa- | 
tives of Cadillac, 


draw 


Chevrolet and 
Chrysler report the last quarter of | 
the year to have exceeded their | 
best expectations. The number of | 
Chevrolet sales is claimed to be 300 | 
for the year up to November 1, | 


per ee EER IERIE SO APR SEAN SIRI SIENNA AIIE CAIDAS NTE GEE AR SOOT 


MONTANA REGISTRATION 
SHOWS BIG INCREASE 


Helena, Mont., Dec. 21.—The 
registration of automobiles in Mon- 
tana this year has been greater 
than any year since the registration 
law was put into effect. The num- 


ber of passenger cars registered is 


| $2,121, and trucks, 12,516. 


The passenger regisiration shows 
an increase of 17.6 per cent. over 
last year and the trucks show 26.8 
cent. 





tober alone. General figures for 
Cadillac and Chrysler were thirty 
and forty cars respectively 

The Oakland representative. 
instance, reports forty-two cars 
sold and delivered, all on a cash 
basis, and claims that the figure 
would have been tripled had he 
been able to do business on time 
payment basis. 


for 


fer Econo 





LONG DISTANCE 
RACES RENEWED 


Paris Letter Says Stock, 
Car Tests Have Re- 
‘vived; Other News 


By R. M. PETARD 
A. D. N, Staff Correspondent 
Dec. 
tion of racing cars to track work 
has caused a 


Paris, 21.—The specializa- 


revival of long dis- 
tance stock car road contests if 
Europe. We have mentioned the 
Alps cup, to be raced for next June 
through the mountains of France, 
Italy, Switzerland and Austria. An- 
other cup, the Mountains Grand 
Prize, is being put on its feet for 
August. 

All stops of whatever nature will 
entail a loss of points, the steepest 
passes of the French Alps are in- 
cluded in the course, and the last 
part of the race will consist in 
making up for lost points, if possi- 
ble, by a speed run on the Mira- 
mas speedway. It is not expected 
that any car will be able to finish 
with a 100 per cent. score. and 
considerable public attention is 
anticipated. 

The recent fall of the franc sat- 
urates with gloom the numerous 
importers and dealers who had 
staked considerable money on the 
introduction of American cars in 
France. The sweeping success of 
the Chrysler had fostered many 
imitators. American cars were no 


soon as stocks on hand are @isposed 
of. The reaction on the Ford busi- 
ness, the largest automobile busi- 
ness in France, is as yet unknown. 
Ford advertising continues on as a 
heavy scale as it has been for 
nearly a vear. 


Divo, 
Delage 


the young star of the 
racing team, has not yet 
renewed his contract which expired 
October 31. Considerable guessing 
is going on as to nis future plans. 
He is said to cherish the hope of 
going to America to try his won- 
derful skill on the short lap tracks. 
Others contend that he would like 
to try his hand as pacemaker on 
the enormous motorcycles used 
here in cycle races. It seems that 
there is little hope of his returning 
with the Delage team, as he started 
there as a mechanic, and the other 
boys in the firm’s employ resent 
the attitude he chose to adopt 
toward them after having proved 
his mastery at the wheel. 

The ‘League of, Pedestrians,’ 
created in Paris last summer 
protest against the danger of mod- 
ern traffic, was originally taken as 
a joke. It is now showing teeth 
fit for business and creating con- 
cern among motorists. 

Politicians anxious to secure 
the popular vote are courting the 
newly formed association. Auto- 
mobile interests are waking up to 
the danger and endeavoring to also 
secure protection amongst law 
makers. The example of how the 
“drys'’ slipped prohibition over the 
“wets’’ in America is freely cited 
as showing the necessity for watch- 
fulness. 


to 





longer considered inferior to the 
native machines. Their 
and practicability were attracting a 
considerable portion of the public 
who preferred those qualities to 
the speed and rakishness which too 
many French makers accepted as 
necessary virtues. 

Price increases caused by abnor- 
j; mally high exchange rates will kill 
|this promising future in the bud if 
conditions do not come back to 
what they were a year ago. Most 
importers are cancelling unshipped 
orders and will suspend activity as 











mical Transportation 


Front wheel braked cars stop- 
ping quicker others in 


comfort | 


than the 
traffic are considered a danger to 
the thousands of older cars still 
jin use in France. A campaign is 
;being put up throughout the 
|} French press to obtain from own- 
| ers of front braked cars that they 
|} voluntarily paint a special signal 
jon the rear end of their machines. 
| They are threatened by a campaign 
to make such signs legally com- 
| pulsory if they do not do it of their 
own accord, 


- 








Hundreds of Chevrolet 
dealers are playing Santa 
Claus Christmas morning 
for many a man whose 
wife or daughter deserves 


a Car 


CHEVROLET MOTOR COMPANY, Detroit, Micu. 


Division of General Moters Corporation 
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Events Impending 

T this time of the year the rumor factories usually run 
overtime. The pre-show season of 1925-26 is no excep- 
tion to the rule, but in this case there are a number of reports 
of big news impending, which have more than the customary 
basis of fact. ; 

Advertising has told us of new cars to come 

and of new models differing radically from those 

of the present. There are well authenticated reports 

of impending mergers that will bulk large in auto- 

motive affairs during the coming season. Of price 

changes there are perhaps more than usually hap- 

pens and some of these are of very real interest to 

buyers of motor transportation. ; : 

Taken al] in all, the next few weeks are going to be big 
with important news, and the Automotive Daily News is 
looking forward to the pleasant task of keeping its readers 
up to the minute in these vital developments in the industry. 


Closed Models Predominate 


HERE seems to be little reason to doubt that closed 
models will account for more than half the 1925 pro- 
duction of passenger motor cars. Last year closed produc- 
tion ran over 40 per cent. In the class from $1,000 to $3,000 
the proportion of closed models was nearly 75 per cent. In 
the higher price class it ran to 90 per cent. 

This year has witnessed a tremendous develop- 
ment of interest in closed models in the lower price 
ranges. Ford lagged somewhat behind the other 
cheaper priced vehicles, principally because of pro- 
duction difficulties on the improved models.. Con- 
servative estimates, eliminating Ford, place closed 
car production in 1925 at between 65 and 70 per 
cent. 


Copyright, 
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Even allowing for the unfavorable factor represented 
by Ford, we expect to see closed car output this year repre: | 
sent about 55 per cent. of the total. 

This means that the sedan or coach has become the} 
standard, instead of the touring model, as has been the case | 
since the beginning of the industry. It has always been _the| 
custom to quote the touring car price as a sort of standard 
for the line, thus: The Blankety Six, $768, to all of us 
meant that the Blankety touring car sold at that price in 
Detroit or its other home town. Probably before many years 
this quotation will mean, just as automatically, the Blankety 
Six sedan or coach, f. o. b. in its home town. 


Joshua has held a record for some centuries, but at last 
a champion has been found to dislodge him. The mayor of 
a small city in Switzerland recently issued a proclamation 
“Tights on motor vehicles must be lighted thirty 


as follows: 
sunset, the hour of which will be set by the| 


minutes before 
mayor!” 


Citroen, the great French manufacturer and exponent 
of mass production, has just brought out a new ten-horse- 
power model, equipped with four-wheel brakes. This makes 
jt unanimous in France, every French builder now employ- 
ing brakes on all four wheels. 


Secretary of State Charles J. Deland of Michigan has 
just made an excellent suggestion to the effect that yearly 


(done 





license plates should be done away with and a method devised 
of making the plates perpetual. There would be certain, 
difficulttes to be overcome in making this change, but they 
are not insuperable and in the interests of efficiency every 
automotive agency ought to work toward this labor and 
annoyance saving conclusion. 


Great Britain has announced that its annual Grand 
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Show 
Salesmanship 


By Ralph Schrenkeisen 





DEVELOP A 
UNIFORM SALES STORY 


If you were to ask two men how 
to get to a certain place and each 
man gave you a different answer, 
it would leave you in a rather upset 
frame of mind as to how to pro- 
ceed, wouldn't it? 


And that is the identical frame 
of mind in which a prospect is 
left when he asks two salesmen 
about the same car and receives 
different answers from each. He 
hasn’t received information that 
is definite enough to enable him 
to reach a decision. 


One of the greatest factors in 
persuading a prospect to make up 
his mind in favor of any car, is 
confidence. He must have confi- 
dence in the product and feel that 
it will meet with all of his expec- 
tations. 


He must have confidence in the 
distributor or dealer and know 
that they are capable and will- 
ing to care for his needs for 
the entire period of his owner- 
ship. 


And before he can have confi- 
dence in either of these, he must 
have confidence in the salesman 
who is waiting on him, He must 
feel that he can rety absolutely 
upon whatever information the 
salesman gives him. regarding the 
product, the manufacturer of it, or 
the distributor or the dealer who 
His contact with the sales- 
be the origin of confi- 
dence, 


Unless the sales force has been 
trained with a uniform sales 
story the individual salesman will 
not advance his facts in a man- 
ner conducive of confidence. 


If, for instance, the prospect has 
just been told by his salesman that 
the car in question capable of 
going twenty miles on a gallon of 
gasoline, and he overhears another 
salesman make a claim of sixteen 
miles, it is only natural that he will 
doubt the veracity of the man he is 
dealing with. 


is 


During the automobile show, 
when many prospects and sales- 
men are crowded into one booth, 
there is a great chance for the 
prospect to overhear more than 
one sales argument. 


Chicago, Dec. 21. — Forty-four 
through traffic boulevards, criss- 
crossing Chicago from north to 
south and from _ east to west, 
stretching from the city limits to 
the city limits, are called for by 
plans which have been prepared 
for the city council committee with 
a view to efficiency, economy and 
rehabilitation. Twenty-five of the 
routes run east and west and fif- 
teen run north and south, while 
four are diagonals. 


NEED MORE ROADS 

Washington, Dec. 21.—Outstand- 
ing need of the park system of the 
United States is more roads, due 
to increased automobile traffic, 
says Secretary of thé Interior Work 
in his annual report. 

Recommendation for $2,500,000 
for additional roads and improve- 
ments is urged in the report of the 
national park service, a part of the 
Interior Department. The report 
shows that 2,108,000 automobiles 
visited the national parks last year, 
as compared with 1,670,000 for the 
previous year. 


FORM SUPER-COMMISSION 

Detroit, Dec. 21.—The first inter- 
county super-highway commission 
formed under the Darin law has 
been organized in Michigan, as the 
Macomb- Wayne Super - Highway 
Commission, Edward N. Hines, 
Detroit, was elected chairman; Ed- 
ward Scheunemann, Mount Clem- 
ens, vice-chairman. Mr. Hines an- 
nounces that plans are under way 
for the formation of a Wayne- 
Oakland super-highway commis- 
sion, so that the plan may be uni- 
form among the three counties. 


TO BRIDGE MISSISSIPPI 
Memphis, Tenn., Dec. 21.—It has 





satisfied with his purchase later. 
In the former case there is but 
one sale lost, while in the latter 
there no telling the number 
of sales that are ‘lost through 


Is 


dissatisfaction. 


If the salesmen all know the 
right story, and tell it to each of 
their prospects, there will be more 
sales made at the show—and fewer 
misunderstandings after. 


the prospect’s broadcasting of his | 
; this week. 





Plans for New Roads 
Made in Many States 


been announced that the State of 
Tennessee will aid in building the 
Harahan viaduct across the Mis- 
sissippi River, providing a traffic 
outlet between Memphis and Ar- 
kansas. The cost is estimated at 
$1,166,000. A portion of the cost 
will be borne by Arkansas. 


PLAN ROAD PROGRAM 

Kansas City, Dec. 21.—Missouri 
will have 7,640 miles of improved 
highways by 1932 under plans ap- 
proved by the state highway com- 
mission in a meeting just held here, 
The road building program would ° 
be carried on with the $60,000,000 
bonds voted several years ago, to- 
gether with Federal aid money and 
funds derived from the state gas- 
oline tax of 2 cents a gallon. 

CONTRACTS AWARDED 

Olympia, Wash., Dec. 21 (By U. 
T. P. S.).—Working contracts on 
Washington highways, with the 
low bids aggregating approximate- 
ly $250,000 on four different 
projects, were awarded during the 
last week by the state highway 
commission. P 

SUGGEST IMPROVEMENT 

Buffalo, N. Y., Dec. 21.—A re- 
port of the State Highway Depart- 
ment which is being considered by 
the Erie County Board of Super- 
visors suggests the widening of 
twenty-two radial highways lead- 
ing from Buffalo, among which are 
all the main automobile arteries, 
and further the widening of two 
belt lines intersecting these radial 
highways and carrying traffic 
around the city. 


JAPAN WANTS ROADS 

Dec. 21 (U. T. P. 
closely studying 
America’s hard surfaced road 
building program, according to 
Kyohei Kato, managing director of 
Mitsubishi Shoji Kaisha, Ltd., of 
Tokio, who addressed a meeting 
of San Francisco business men here 


San Francisco, 
S.).—Japan is 


“The use of the automobile in 
Japan has been retarded by the 
lack of good roads,” Kato said. 
“The development of Japan wil! be 
greatly aided by the laying of such 
roads as one finds in California.”’ 











The distributor or dealer should | 
make certain that anything that is | 
overheard will coincide with what-, 
ever the prospect has been told by 
the salesman who is attending 
him. In order that this may be! 
to advantage, he 
should arrange to hold special sales 
meetings at least twice a week for! 
three preceding the} 


the best 


+1 . 
Lile weeks 


| show. 


A list of questions and an- 
swers relative to the more im- 
portant points of the car, and 
the dealer selling it, should be 
prepared for the salesmen. They 
should be made to memorize 
the answers thoroughly and the 
sales manager should question 
them at the meetings in order to 
be sure that they have done so. 


follow 


well 


1 with a gener 


It is to this exam-/} 
inatio. talk by the 
sales manager, or the dealer him- 
on the specific sali- 
ient features of on 
the financial re fac- 
tory and the dea 


‘al 
self, ations and 
the car and 
‘sources of the 
ler. 

A discussion of the sales and 
service policy of the distribu- 
tor or dealer is a very impor- 
tant subject and should’ be 
treated as such. 
chief reasons for} 
owners is the 
are not fa- 
policies, espe-} 
pertaining to service, | 
the prospect certain | 
an inducement to sign | 
order, that the dealer will not} 
be able to live up to. | 


One of the 
dissatisfaction : 


that 


mong 
salesmen 


with these 


fact 
miliar 
cially 
and 


those 


promise 


29—San Francisco, Cal. 
Northern California, 


9-16—New York City. 
—Waterbury, Conn, 
show. Date not set. 
9-17—Milwankee. Wis. 
1i—New York City, National 
convention of the Atlantic 
1l—New York City, National 
convention. 

11-13—New York City. 
Officials. 
11-16—Chicago. 
14—New York City. 


Treating. 
16-23—Newark, N. J. 
16-23— Philadelphia. 
16-23—Cincinnati, Ohbte. 
16-23—Milwaukee, Wis. 
16-23—Buffalo, N. Y. 
18-23—New York City. 

Madison Square Garden. 
18-23—Columbus, Ohio, Columbu: 

Show. 
18-23—Elmira, N. Y¥. 

Auto Show, 
19-21—Buffalo, N. Y¥., American Pe 
19-21—Los Angeles, Calif. 
20-22—Detroit. 

—Scranton, 
21-22—Detroit. 
21-22—Los Angeles, 

meeting. 
23-30—Montreal, Canada, 
23-30—Cleveland, 0. Cleveland 

tion, automobile show. 
>3-30—Cleveland, Ohio, 
23-30—Baltimore, Md. 


Pa. 
Michigan Independent 
Cal., American 


N. ¥. 


Scranton 


23-30—Brooklyn, 
25-30—Scranton, Pa. 


26-29—Detreit, Mich. 
2%—Detroit. Michigan Highway 
2%—Detroit, Michigan Automotive 
30-Feb, 6—Chicago, 
20-Feb. 6—Washington, » 
30-Feb. 6—San Francisco, Cal, 
30-Feb. 6—Chicago, Eleventh Annual 
31-Feb. 6—Chicage, National Auto 


dD. ¢ At 


2-6—Denver, Col, Denver 
2-9—Atlantie City, N. J. 
3-6—Springfield, UI. 
9—Sprinefield, Ul. 
6-13—Providence, R. 

automobile show. 


Coming Automotive Events 


DECEMBER 


Meeting of the 
Engineers Club 


JANUARY 


National Automobile Show. 
Waterbury Automotive Dealers’ 


Eighteenth Annual Automobile Show. 
Automobile 
Coast district. 

Automobile Chamber of Commerce, motor truck 


Second World Motor Congress for Fereign Automotive 


American Road Builders’ Association Annual Convention. 
Society of Automotive Engineers, 


Astor. 
21-22—Buffalo, N. Y. Winter sectional meeting of the American Society for Stee) 


Nineteenth Annual Newark Automobile Show, 
Twenty-fifth Annual 
Automobile Show. 
Automobile Show. 
Twenty-fourth anbual 
Twelfth National Motorcycle, Bicycle and Accessory Show, 


Automobile Dealers’ 
Elmira Automobile 


troleum 
American Petroleum Institute, sixth annual meeting. 
National Society Automotive Engineers, 

Commercial Car Show. 

Oil Men's Association 

Society 


Annual Motor Show. 
Automobile Manufacturers 


Automobile Show. 

Twentieth Annual Automobile Show. 
23-30—Detroit, Mich. Twenty-fifth Annual Automobile Show. 

: ‘ Fifteenth annual automobile show. 

Motor Trades Association Auto Show. 
26—American Road Builders’ Association. 
Society of Automotive Engineers, 
Association. 

rrades 
Eleventh Annual Chicago Automoble Salon 
itomobile Sr 

fenth Anr 
Automobile 
Show. 


FEBRUARY 


Automobile Dealers’ 

Atlantic City Auto Delaers’ 

Seventh Annual Show, 

Illinois Automotive Trade Association, annual convention. 
Rhode Island Automobile Dealers’ i 


Society of Automotive Engineers of 


Association, annual aute 


Association, third annual 


Dealers 


annual dinner. Hotel 


Automobile Shew. 


automobile show, 


Association, Motor Hall 


Dealers Association, Sixteenth Annual 


Institute, winter sectional meeting 


for Steel Treating, sixth annual 


and Dealers’ Associa- 


Good Roads Week. 
annual meeting. 


Association Sixth Annus Con 


Show. 
1 Pacific 


Salon, 


Automobile Show. 
Hotel Drake. 


Association, annual show, 


Association, annual show. 


Association, annual 








Prix next year will be held August 2 on Brooklands track. 
This will give England a 300-mile racing fixture, somewhat 
comparable to our own Indianapolis Sweepstakes, 


6-13—Minneapolis, Minn, Minneapolis Automobile Trade Association. 
ern automobile show. 


; ae ’ ee 
It is better not to sell a man Northwest- 
at all than to sell him under 


false pretenses and have him dis- 
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| A nancial News of the Automotive Industry 


rickCE-ARROW TO | RANGE OF AUTOMOTIVE STOCKS || stewart-Warner May | HAYES WHEEL NET 


NEW YORK STOCK EXCHANGE 


| 
EARN l 300 000 —Previous, 3 Gales Hlth Low Close ott, | Raise Dividend Rate ] 700 000 IN 1925 
9 9 v: 3 see Advance Rumely ..... 300 18% f - 1' | Chicago, Dec. 21.—The grow- ’ ; 
collin : , 
| 
| 























Advance Rumely pf... 400 69 f 8 + P bath s 
Ajax Rubber ......+. 16,000 11% q die ing conviction that an increase 
‘ = in the dividend rate is scheduled 


Allis-Chalmers ...ee6. 22,400 97% 
for the January meeting of the ‘Equivalent to $8 Share 


Allis-Chaimers pf ee 1,100 109 
directors of the Stewart-Warner 


Net Equivalent to $13) "stu ‘ws 7. Am” Bosch Magnets :2. $1500 "34 
Speedometer Corporation, to- |} ON Common; Year 


Am.-La France .... 3, 15% 
"he “re ** % 
a Share on Preferred rh &==s Ht : 1 to- 
gether with predictions o ig } 
earnings and reports that both ]} Sales $17,000,000 
the radio and accessory business }} —-_——- 


4 _ otor — 7! 
Indicated 2 Chicage Yellow Gab.:: 1°20 49" 
bes eb a p 8 oes Chrysler Corp. 9,2 214% 
of the concern continues in sub- y r 
stantial volume, has sent the |} EW YORK, Dec. 21.— 
stock to new high records for Earnings of the Hayes 
the year this month. A high || Wheel Company in the cur- 
official of the company said re- || rent year are estimated at 


cently that the accessory busi- - es 
ness had not shown the falling | $1,700,000 for dividends, 
off which had been expected | equal to $8 a share on the 
earlier. A director said that the || 197,044 shares of no par com- 
saeniion pixed ang that |jmon. This compares with 
° . ; ..s. Glidden Co. 17.100 oe accords fj! inos 7 
pected to exceed previous esti- 36 Goodrich ......s.00055 12°300 4y : |} ance with a prearranged plan, | Carnings of $715,264, or $3.16 
tes rae , yr taal As ya 400 : ‘ but that if the concern should a share, on common in 1924. 
mates. , Goodyear T. & R. pr pt 3 Q ; earn more than $12 this year Increase in earnings is due large- 
According to Dow, Jones & Co., 49%2 30. 3. 5 a ye seeees 1,2 ea |] the present rate would appear |jly to reorganization of the plants 
the company will show between| 3; ° 44: 1 ae tae Car. ; 25, 27% ; ea rather conservative. {during the past two years and the 
2 \ «© 1.400.000 for divi- 24 3 5 Indian Motocycle , 2 9% 3 ose. }more efficient and rapid turnover 
$1,300,000 and $ ) Jordan Motor C: - , 2 |of inventory, says Dow, Jones & 


: 925, equ: approxi-}| 2 ....  Kelly-Springfield . 27, 58 1 M4 = ‘ 
dends in 1925, equal to PP 3 ne Kelly-Springfield 6s pf TOK 7% + 5 arter 1 e in Co. These factors have not only 
3 share on the 100,000 ‘ .  Kelly-Springfield 8s pf 3 ; } 7 ‘ ‘ 
q > 6 ay 


oo 
nee 


L1i+tl 


| 
| 
ee 
ou 
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ara 


Chrysler Corp irr 7 109 


§ ‘ 7 Cc i ‘ Motors .. 20,8 2% 

EW YORK, Dec. 21.—On| 134 2th .:°° Sodse Bros. A... 186.300 42% 
° . Y 73% Dod Bros. Coevcoes 5, 

the basis of the high) ; | Eaton Axle a’ spring + 10,800 
mi Slectric Stor attery. 2, 

rate at which shipments have} .5 $ ....  Emerson-Rrant 109 


Emerson-Brant esse 600 


been maintained during the | 126, $ Fisher, Body s+ (8.800 


° { . eh o Mate . . ~ o @ 
fourth quarter, the Pierce-|"5§% [32 3% Gabriel Snubber -..°. 6.400 
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Gabriel 
/ ‘ ¢ 9a | 5 e000 Gardner Motor ....... 3,000 
Arrow Motor Car Company's} ; 45: General Motors |..... 127.600 
y General Motors 7s deb 2,400 


earnings for 1925 Are €X- os : 8% General Motors 6s deb 100 


PRES 
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ny vee @ Kelsey Whee 2, a enabled the company to pay quare 
shares of 8 per cent. cumulative Keystone T. & R. . 6.5 : 9 sees Chandler Mer bere extras this year of 25 cents, 
Lee Rubber & Tire.... 5, 3 3! wie’ ;raising the dividend payments 
Mack Trucks : 24 ~— 
aan Seuss is és ¢ _— . i go reggae |from $3 to $4 annually, but have 
Mack Trucks 2d pf... 5 5 5 i a Cleveland, Dec. 21—A charter | also been reflected in a substantial 
gl nel rie “+ a a has been filed with the Delaware] improvement in the balance sheet 
Motometer A there 29 42 ; 40% ce state department for the Chandler- | position. 
N Wheel Co id 313 305 2 | Clevelz Bc ion, rep- +8 “ 
a 1 Motor | Fhoel y i an ] veland Motors C€ orporation rey Since 1923 the company has re« 
There has been some seasona Mullir Yovse resenting the company growing out 
recession in sales during the cur- ; Murray Body reve 32,8 : 9 15 ! e ' e the Clevels - d tired $662,000 of its outstanding 
ece - ‘ 8 3h Nash Motors . i a Me 455 + 7%})of the merger of the Cleveland an bonds and at the same time cash 
rent quarter, but owing to the : Nash Motors ‘ -:+:]Chandler companies. The capital 
nusually heavy shipments in & : Packard Motor Car.... 22, 38% 3 - . . . account has increased from 
— ; . 33 5 ; Paige-Detroit Motor .. 6 2 h 252 %|is divided into 350,000 shares of] g660,037 to : 1 $2.4 
October the total for the final vies Plerce-Arrow ...e0-+.. 3244 63 335 35 welerenee Gnd 1.066806 commen 60,037 to around $2,400,000, 
three months will compare fav- Pierce-Arrow pf ove , 88 91. Seer eee cere eee ae ‘|; while working capital has ins 
: - mn Reynolds Spring e 3 9% a * all without par value. Stockholders| creased from $3,318,317 to $4,- 
orably with. preceding quarters. Spicer Mfg. Co . t f the t ies will hav . 
Shipments in October were 780 Spicer Mfg. Co. as Beasaiaas 2 Ge, ais de ae Ce eee 
units: in November 595 units Stewart-Warner Speed. 119,200 til January 15 to change their com- | bonds, amounting to $570,100 has 
Ss} - : ’ Stromberg Carburetor 1,600 ' mon stock for preference stock of! been Cilled for redemption Fet 
and 400 are being planned for Studebaker Co. 29,400 55! “oe? ee 
’ : t ake .... 2 ‘ ) 98 the combined companies. 1, 1926, whic . 
December. The company’s busi- Studebaker Co. pf.... 200 : i : 3 2 ruary 1, 26, which will leave 
. Timken Roller Bear... 14,800 56 63° 4% - An offer of preference stock also| the company entirely free of fund. 


preferred, on which dividends are 
in arrears since April, 1921. This 
would compare with $751,060, or 
$6.25 a share on the preferred last 
year. 
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ness this year has shown a re- 7™% 33 i U. S. Rubber........ 155.300 81% f if ‘ , : : 
markable gain, due to introduc- 92 U. S&S. Rubber Ist pf... 700 7! 5 % 3 , will be made by bankers, the pro-| ed or floating debts. The man- 
a " 


‘ : 4% § White Motors . . $3,400 i 3% | ceeds of which will be used to re- vrement’s ne is we 
tion of the new light series cars | *: 94 Willys-Overlaud ....., 56.800 ; 057 agement’s next plan is the retire= 


Migs 27 %% : 25 7% - ir » s . . - vlc . . 
and continued development of 23 24 Willys-Overland pf ... 4,800 122 20% 207 23 {tire the present preferred stock of} ment of the preferred stock, 


the bus business. 
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Yellow C. @&T. pf.. 100 944 9434 %* | be two classes of stock, common)] the sole outstanding liability. In 
2 2,01 ‘ucks an ses and! §7;, ‘ ‘hrysler Corp. w 7 ( r ¢ : i 
about 2,000 trucks and ‘ee a janes Chrysler Corp. w i.... 78,000 rate of $4 a share and will carry| market, at prices below the call- 
Electric Auto-Lite .. 2.700 
In addition to the stock of the| ferred, equal to 9 per cent. of the 
Firestone T. & R. pf 100 
this field Officials look for c 2% 161 ies Franklin Mfg. Co..... 1,7 337 31% 3235 out the basis of exchange, an addi- Cash holdings have increased from 
s ° ais 100K . 1¢ 38° 35 é : 
Miller Rubber, new 
A for public subscription, continuously, 
of 7.590 vehicles in 1925 will com- 0” i er Rickenbacker Motor .. 
senger cars and 1,570 were trucks.! »> ‘ pike Yellow Taxi 
Cont. Motor 
ment in financial position. In the hg ly mee ; 1 65 Hall Lamp .... 15 3 %j|a gross ton, f. o. b. Pittsburgh. This is the fourth consecutive week 
it tor oe ac 
‘ tec Mot a 2% : 44. - hae } ; . , . , > oe 
has paid off $2,200,500 of bank | eying sto: -~ ae A 94% 1 8 Timken Axle... 95 93 96 The average is $6.40 a ton lower than the 1924 high of $58.05 
its books. It has also invested 1925 was $53.96, in February, and low was $50.84, early in September. 


Total shipments in a will be NEW YORK CURB MARKET and preference. The latter will be! line with this policy it has re- 
5 ass + ar sus t 32 9% pee Cleveland Motors ... 1,700 E ma ‘ : 
5,500 passenger cars. Bus output; : aera provisions for exchange into the! able price of 110, about 1,500 
cent. of the total commercial be ....  Fageol Motor ..... 7,600 
‘ Chandler-Cleveland Motors Corpor-| total outstanding issue amount- 
double the number produced in 1023? 4 Fisk Rubber Ist pf w 100 
con- 45 ood yes TT & R. : a . ol aerce . 
, : eens Goodyear T. & R.. tional block of preference stock of | $352,514 in 1921 to $2,389,716, while 
ness, and are planning for a 50| ; 5 1.65 Reo Motor 
Standard Motors [ 
. 92 7 rhic 056 rer aa.i 2: : ‘ s, Stutz Motor Car St ] A h d t 51 65 
in 1924, of which 3,056 were pas e ; U ee vera e Une an e a . 
Probably as important as the CHICAGO DETROIT 
rent year-has been the improve- B68 iburn Auto ... 497 ’ . anes 50 Edmund & Jones 29% °9% 9% |important iron and steel products was unchanged last week at $51.65 
Packard .ccseces 
60100 wa 
approximately $500,000 in other Average of thirteen pre-war years was $37.11, 
activities, particularly its finance | Following is a comparison of current prices with those of last 
subsidiary; and is now carrying a} > rent ommo dity iCes week, the 1924 and 1923 high and low, the peak during 1920 boom 





Yellow C. & T. B..... 7.300 29 27% 27 le 1%, | the Cleveland company. There will! which will leave the common as 
" 7,5 its ( yrising ttle bert 
around 7,500 units, ymprisin Aero Supply A... ; 109 entitled to annual dividends at the} cently purchased in the open 
; Durant Motors ... »» 43,500 
3 oproximately 20 per , ; - 
has been apt nately I common stock of the new company.; Shares of its 7144 per cent. pre- 
vehicles, and in units is nearly , 30 2 Federal Motor ‘trucks 2,400 
1924, when the company entered | ® 32 Ford Motor of Canad ation which will be used to carry| ing to 18,382 shares. 
tined development of the bus busi- 97 ; cece Intercon. Rubber : St 
+ the new company will be offered} common dividends have been paid 
per cent. gain next year. Output rz + 6 ges ©6Republic M. Trucks 
pare with production of 4,626 units| 1 $ fii) Standard Tank 
8S. Rubber 
gain in earnings during the cur-]| 5a! gh ast; ; ; New York, Dec. 21.—The Dow, Jones & Co. average of eight 
_ sndix Corp ..«-, 
nast twelve months the company 375 Hupp Motor ... 26% 268 78 P eu oes 69-4, | that the average has held at this level 
I I . 991 ‘ g Paige 25 
debt, entirely wiping this item from | (Above table shows last w stock movement, complete and 11 cents higher than that vear’s low of $51.54. High so far in 
cash balance nearly 59 per cent. and pre-war average:— 





larger than at the end of the last Wire i Pig 

fiscal year. Cash holdings at pres- | STEEL PRODUCTS RUBBER MARKET apes ail late | Nai seals sar la Billets Iron 

ent exceed $2,250,000, compared Somt-Pidishet—Grons 5. » | Pret te ' ) 

en oan eee Billet rerollinS «seeseccess> a nn irst tex 
with $1,539,533 on the December } pinets, forg a 00a41.00 Dex onaman 
81, 1924, balance sheet, Steel bars (hot rolled). .seses« 90a 2.09) January-March 
| Plates thot rolled). .ccccessse 60a 1 aa | April-June : 

Blue annealed sheet8..ceccecos. 2.508 2.69 | Ribbed Smoked Sheet 


Black sheetS ...cecc%eeecesss 3.558 40 | December 


Firestone Votes the | Auto body s-csciscvecsvocese, 440m 450) 


Bands . P ¢ eeeneeeet bees 49a 2.50 


J I yi , Cold rol! Widisssesmcees &108 Beete 
sual ividend Hot welled strip..cesecovcces+ 3.208 8.30 
_ Pig Iron, Basic— 

Valleys R *9.09221.00 | 
Akron, Dec. 21.—The Firestone Eastern Pennsylvania . 2s. 00a23.00 
Tire and Rubber Company has de- IRON AND STEEL SCRAP rT a a 8 
+ 7, a eteg r narterlv “ Suving es, f » York.) Tit auto! ile, white, ton $60.00a70.00 ¢ 
eclared th re rula quarterly divi bee La steel... -..-...$12.00a13.00 seed eae > ER Seeeeee 
dend of $1.50 on the common stock 


fe 1 : : / . 

x Dy me hbher—-Ti raclair 
ni k, chine shop turnings 9.50a10.00} | Reclaimed rubbe1 ire reclaimed, 10c; | EW } 
payable January 20 to stock of rec- ‘ast iron borings..... oeeeces $.50a10.50 | rie _ med | 2c; tube reclaimed, lH I T r) 





+ In 00a17.00} 2 \ 
ord January 10; regular quarterly | ™ OIL AND GASOLINE Ne y 
dividend of $1.50 on the 6 per cent. MILL PRODUCTS MOTOR GASOLINE - “oe 
aatertre av: » ‘ _ rn Base price cents pe rpemes, f » mill tarages (steel barrels) - al? rs 

prefen red, payable January ndilinog High brass sheets...... . { State New York... : ‘ ROT R 

stock of record January 1, and regu-| Copper, in rolls a8 - Single tank cars, 
ppe , . £ ~" - r ™~ 1 - 
lar quarterly dividend of $1.75 on the} ~~ , spot, New wie ae 5 af New York .... 2%aNom. | 
. . ‘ ead, spot, } ( coco Boe = DRICTS > Sere ‘ + 3 
7 per cent. peanienes, payable Feb: 4 | Aluminum, virgin, 98a99%. 28 a 23 PP llamas A lhokar age Every enterprising dealer has formulated an opinion 
ary 15 to stock of record February 1. SEAMLESS TUBING Penn. grade oil in Buckeye P. , . , , 
SEAMLESS van. aoe oS Line Co. iines.$3.3 as to what constitutes a good tire franchise. Write 
1 


1 High brasSS ..+eccsececosse s+? 24.6 ines... .$3.651Ca . ay F 

Stocks of Rubber Copper -+-+++e+0e ‘ pradit’a Disitict A= 5 today for the Hewitt proposition and you will find 
Tran.Co. lines 3.65|Somerse that Hewitt Tires and the Hewitt Policy will come 
Copper, rods, round...... aleds in Nat. Tran. __| CENT , pretty close to your highest expectations. 


foto h es 
or 





Larger in London High brass (round % to 2 %in.) 77° Penn, grade oil 
Co. lines . 


METALS -_ tne 
I 1 Dec. 24.—Rubber stocks OLD METAL - Gaines grade oil Indiana . 
songon, Lec. 6°. rb S ~ Following are dealers’ buying aud s in Nat. Tran. | Princeton 
here as of December 19 totaled 5,-] ing prices for large quantities, f. 0. b. Co, lines .... 3.20/Illinois 
: ‘ P oO .|cars, New York:— Penn. grade oll Wooster 
$73 tons, an increase of 948 tons | [ATS “hachinery com. _ ' in SW. Pa, __| Waterloo, 
over the amount on hand at the | New brass clippings. . ¢ 4 Pipe lines a 3.55 Fiymosth 
end of the previous week, accord. | Auto radiators «+--+ 9° i nn, grade 0 [cana ian 
ing to the Rubber Association. Brass. light .... Thee Line Co, lines 3.50} 


HEWITT RUBBER COMPANY 
Buffalo. New York. 
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Find Handbill Campaign 
Effective in Dubuque, Ia. 


UBUQUE, IA., Dec. 21.—An energetic handbill cam-| 


paign by a few local dealers to boost:the sale of holiday 
automobile accessories has had some effect on the sale of 
s type of merchandise, and has proved an effective means 


of advertising for the dealers who have tr ied the experiment. 
Automobile Supply*— 


this 


The Mahara 
Company has. distributed hun- 
@reds of handbills throughout the 
city advertising its line of Christ- 
mas auto accessories. These 
been, for the greater part, left 
automobiles parked in the business 
section of the city by boys em- 
ployed to do the work. 
Christmas shopping season 
prisingly large number of 
may be reached, dealers say. 

Leaders 


a 


have | 
in| 


During the | 
sur- | 


persons | 


in the accessories sales | 


during the week have been chains, | 


radiator covers and driving gloves 
along with many articles suitable 
for gifts. Club and lodge emblems 
have been stocked in large quan- 
tities by several local dealers, and 


their sale is reported to have been |} 


An even larger volume of 
of Christmas goods is pre- 
by dealers during the next 


food. 
sales 
dicted 
week. 





Accessory Sale 
Slow in Montreal 








Montreal, Dec. 21.—The ap- 
proaching holiday season a nd the 
usual quietness of the winter 
months are, as usual, slowing up 
sales for automobile accessories. 

Dixon Motor Supply reports that 
two weeks ago chains were in brisk 
demand with them and this seems 
to be the rule with about all supply 
dealers in the city. Ben Dixon, 
manager, also says that gas and oil 
are holding up well and that is 
likely to be the case until after the 
holidays when a great many cars 
will go into storage for the winter 
months. Collections are fair, says 
Mr. Dixon, though the bulk of the 
spending is with the shops of the 
gift varieties and little for 
accessories as possible just as pres- 
ent. 

On the other hand, Bourgouin | 
of the P. & S. Auto Supply and 
Tire Company thinks that business 
fn his line will improve after the 
New Year, especially in chains, 
tires, alcohol and those accessories 
needed for the heavy months of 
January and February in 
climate. There seems at 
he general saving of cz 
holiday ys Mr. 


as 


Pr. 


ish for 


Bourg 


a 
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‘Quin. 


season, Sa 





Attractive Display 
In Philadelphia 
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S.).—Shutter 


a4..40. 
robes, 
kid 
ear 
caps 
again 
latest 
sobling 


Bec. 
ironts, 


Philadelphia. 
-. ms 
nuti-freeze 
driver 
and 


solutions, none-s 
sxauntiets, 
locking 


im 


chains, 
henters win 
came to the fore 
with the beginning 
cold snap aud 
consistently ever 


sitles 
the 
been 


of 

have 
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Hardly 

store bui 
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Boston Rescinds 
Garage Permits 


Boston, Dec. 21 (U. T. P. S.). 
—Two big garages proposed for 
this city will not be built as a 
result of the action of public of- 
ficials in rescinding permits 
previously granted ‘for their 
erection. One is the $2,000,000 
public garage planned for Park 
Square. It was claimed the ga- 
rage would retard the commer- 
cial development of this section 
of the city. Wednesday the state 
fire marshal revoked a permit 
granted to Edward H. Williams 
of Falmowth fer a 160-car ga- 
rage at % Howaland St., Rox- 
bury. The Second Church of 
Christ, Scientist, opposed the 
structure on the grounds that 
he locality was a residential one 
and the garage would be a fire 








menace 
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electric 
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| Christmas Business 
Brisk in Olympia 
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Olympia, Wash., Dec. 
tomobile acces sory 
throughout Washington 
that Christmas business started 
considerably earlier than usual 
this yeer and that the demand 
for accessorics to be used 
Christmas gifts greater than 
ever before. 
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OOM FOR TWO—Ten three-wheeled taxis of the type shown 
compteted and shipped by the Indian Moto- 
Mass., 


below were recently 
‘cycle Company of Springtield, 
Dainty Cab Company of that city. 
sengers and their baggage besides 
inclosure, 


to Baltimore for the use of the 
They are built to carry two pas- 
the driver, who rides outside the 























Alta Shock 
Absorber to Be 
Distributed Again 


San Francisco, Dec. 
S.).—The Alta shock 
again been introduced in California 
by C. W. 
ventors 


wa Cure. oe 


absorber 


P. 


has 


of the in- 


the 
rights. | 
The ap 
in San 
the state by the 
pressor Company, 
is the head. | 
During the early part of the war } 
the Alta shock absorber was} 
brought on the market. Because 
of manufacturing conditions, pro- 
duction was discontinued. The 
shock absorber will now be more 
widely distributed than at first. 


Coburn, one 
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FRANK MOSSBERG CORP. | 
REPORTS GOOD YEAR| 


Attleboro, Dec. 
year just closing has been 
cessful period for the Frank Moss- 
officials the } 
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The Red Seal on a Continental Motor not only 
designates the source of the product but warrants 
full confidence in its quality. It is the hall mark 
of the master craftsman in motor building. 





fontinental Motors [orporation 











Offices: Detroit, Mich., U.S. A. 


Factories: Detroit and Muskegon 
The Largest Exclusive Motor Manufacturer in the World 
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New Accessories | 
CLARYFYERS = 





Glare shields of a new design 
have been put on the market by the 
Haines Manufacturing Corporation, 
Rochester, N. Y., under the name 
of Claryéyers. 

They attach above the windshield 
by a special bracket and when not 
in use may be pushed up out of the 
way flush with the top. 

Each Claryfyer consists of an ob- 
long piece of glass of a tint which 
is said to neutralize the actinic ray 
driver to see 
the road ahead without being 
blinded by glare. This tint is called 
“masteray.”’ It is claimed to shield 
driver from headlight glare, 
glare, snow glare and road 
glare. 
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STEERING WHEEL 


nice 


g-nuine walnut, ly 
Circle 


grained and finished, 
Ess Steering Wheel for Ford 
a of the F. W. 
Manufacturing Corporation, 
West Huron Street, Chicago, 
sents an attractive appearance. 

it seventeen in diz 
jeter and polygon 
finger grips. The spider is made of 
die cast aluminum, giving strength 
; without unnecessary weight. It 
finished in an imitation 
, Walnut, having seven coats of filler 
| paint and varnish, baked, l 
und hand grained. 
| The horn button 
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Widely Advertised 
Accessories Meet 
Least Resistance 


Davenport, Ia., Dec. 21. — 
Merchandising problems of ac- ; 
cessory dealers are influenced 
widely by the manufacturers’ at- 
titude toward co-operation, some 
of the leading supply men of this 
city indicated this week in a dis- 
cussion of their trade methods. 

All utilize local advertising, but 
;schedule it independent of their 
direct-by-mail systems, regardless 
of the policy pursued in the latter 
work. Local advertisements em- 
phasize seasonal needs in a genera) 
way or direct attention of sales or 
Slow moving articles. 

“It sems waste of space 
duplicate on accessories that are 
nationally known through maga- 
zine or billboard advertiséments,” 
one of the leading sales managers 
of the city explained. “If we stock 
a widely advertised article, it is 
sufficient to show it in the display 
case—the customer asks for it or 
when he sees a placard or sign 
with that firm name he is re- 
minded of it. In this respect the 
nationally advertised item will far 
excel an article of same value but 
not nationally advertised.” 

Direct-by-mail lists aren't, as 
a rule, concentrated on. The ma- 
jority of dealers use their ordi- 
nary basiness correspondence 
with prospects to inclose one or 
two circulars from the manufac- 
turers. All of them are distrib- 
uted by dealers in the community 
this way and in most instances 
the system js found advantageous 
and resutts in sules. Many deal- 
ers follow new registrations for 
a “get-acquainted” tletter in 
which are inclosed a few sug- 
gestions for accessories. 


| WITH THE TRADE | 


NEW ORGANIZATION 

Portland, Ore., Dec. 21.—Charles 
H. Mead and Clayton A. Sharp 
have purchased the Pacific Auto- 
motive Service of this city, and are 
operating it under the name of 
Gabriel Snubber Sales and Service 
The new organization is distrib- 
uting Gabriel snubbers, Purolators, 
Splitdorff lines and Johns-Manville 
speedometers in Oregon and south- 
ern Washington... They maintain a 
service department here in charge 
of H. Foote. 
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NORTHWEST HEADQUARTERS 

Seattle, Wash., Dec. 21 (U. T. 
Pe Pe Durwyllan Company, Inc., 
| distributors of Triplewear  trans- 
lining, opened North- 
unt 1820 Jackson 


as loc 
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Ana, Cal.. Dec. 21.—G 
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JOHNS-MANVILLE MEERT 
Beloit, Wis., Dec. 21.—The Per- 
Foundry and Machine 

Beloit, has a amended its 
make its firm name 
rressive Manufacturing 
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‘charter to 

read Prog 
| Company. 
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the wheel in the 
quick and 
| the nut and horn button com- 
| bined to make an installation. 
|The horn button cap covers the un 
sightly part of the nut, and ear- 
‘ries out the symmetrical lines, fit- 
|ting the horn button and cap to the 
j}palm of the hand. 

Price, complete, $6. 
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Suggest Coupon Plan in 


, Deferred Payment Idea 





Ignore Headlight 
Laws; Arrested 


Santa Ana, Cal., Dec. 21.—A lax- 


VANSVILLE, IND., Dec. 21.—Evansville dealers char- | t¥ among motorists regarding the 
acterize the idea of selling auto repairs and service on|©@!!fornia headlight laws caused 
a deferred payment basis as impracticable according to pres-|‘"® ®""est of fifty persons here 
ent systems of financing automobiles by the instalment plan. es week for failure to comply 


They declare it entails too great a 


realize returns. 

There the attitude, 
ever, of being agreeable to the 
plan if the 
would be willing to assume the 
repairs and service cost, which 
might be taken into consideration 
along with the deferred payment 
plan on the car itself. 


But this further burden the 
local finance companies handling 
automobile paper are unwilling to 
share, as, according to managers, 
it not possible for them to put any 
more money into this method of 
financing than they are doing at 
present. 


is how- 


finance companies 


“I do not favor the plan, and do} 
improve | 


not see that it would 
present conditions,”’ said 
E. Meier, manager of the 
state Finance Company. 
would be added risk for 
finance company. A_ used 
should not be sold unless it 


Richard 


is in 


such good condition as not to need | 


repairs for the first twelve months 
be it new or used. Gfeat trouble 
is caused by dealers who market 


cars that are not in proper shape. | 


It would not be possible for the 


finance companies to put any more} 


money into the department of 
financing than at present. 
is too much pressure to bear even 
under present conditions.” 

“J am not in favor of the plan,” 
said Harold Gregory, manager of 
the Evansville Auto Exchange, 
Claimed to be the largest used 
market in this section. “It en- 
tails too much risk. It would be 
extremely hard for the dealer to 
get his money. The finance lien 
comes first, and I know the 
finance companies would not 
shoulder any added burden, as 
it would tie up too much money 
in the car. While it might help 
the used car market some, it 
would break the finance com- 
pany. I see no practical effect 
for good in this method.” 

“It would be all right if the 
dealer could have this considera- 
tion embodied in the original 
title, but still it would be an 
added financial hazard,’ said 
W. E. Disbman, manager of the 
Phillips-Osborne Motor Com- 
pany,. Studebaker dealer. “7 
would hardly help the new car 
market, new does not 
need within twelve 
months of sale, and I cannot see 
that it would help the 
market.” 

E. E. Nolan, retail department 
manager of the Bennighof-Nolan 
company, Willys-Knight and Ov- 
evland distributor and = dealer, 
advances a plan which he thinks 
would cover the situation, and 
which would be along the line 
of deferred payments on service. 
The Nolan idea to sell 
with the car a book of coupons 
that would cover $25 worth of 
shop work. The cost of the hook 
to be included in the price of the 
ear and distributed as with the 
regular instalments. 


as a car 


repairs 


used car 


Is 


in favor of selling re- 
Mr. Nolan 


“Tam not 
pairs on time payments,’ 
said. “The hazard to the dealer 
would too and 1 not 
see that it would stimulate business 
at any season, or that it would act 
the ultimate advantage of the 
customer. No finance company 
would assume the responsi- 
bility for collections.” 


be great, do 


to 


added 
“Tf the car buyer is not able to 
keep up his car by proper repairs 
and other service he is usually not 
able to make his car payments, and 
the car is soon back on the dealer’s 
hands,” said Harry Hoy, sales 
manager “of the Fellwock 


“The only stimulation that I think 
it might effect would be temporary 
and in favor of cars of low price. 
Hven under present conditions the 
percentage of ‘comebacks’ is so 
large that finance companies have 
entered the merchandising field. 


Inter- | 
“ee | 
the | 
car | 


There | 
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| Shop Equipment | 
~ RATCHET SCREW DRIVER - 


_~ hee —_ a ap 


In combination with its ratchet 
tain his first grip on the handle 
screw driver, North Brothers 
Manufacturing Company, Ameri- 
can Street and Lehigh Avenue, 
Philade!phia, has brought out a 
screw holder attachment. 

The ratchet feature of the screw 
driver enables the workman to re- 
tain his first grip on the handle 
and on the serew and work the 
screw in by short turns. Friction 
in the ratchet mechanism is said 
to be so slight as to be hardly felt 
;on the backward movement. An 
|adjustment is provided which en- 
ables the ratchet to work either 
‘Tight or left hand or to have it 
{thrown out of operation and the 
svcrew: driver blade held rigid. 
| The screw holder consists of two 
| jaws, fastened to a head at one 
}end, having a ring to limit spread 
of jaws at the other end, and a 
|spring to operate the_ jaws. 
compressing the spring with the 
| thumb, the jaws open and screw is 
jinserted with the slot over*the end 
|; of the bit. Release of pressure on 
| the spring holds the screw firmly. 
| By use of this holder it is possi- 
| ble to hold screws, put them in 








ordinary methods it is difficult to | 
It avoids dropping the screw | 
jin places where it would be hard | 
ito get it out again, the manufac- 


| work. 


}turers claim. 

When screw is ratcheted in place 
the jaws of the holder will open as 
the head of screw sinks into the 

| wood, so that the screw can 
| driven flush with surface without 
| having to unfasten holder. Ili 
| leases automatically. 

In removing screws the head is 
|turned up enough to allow holder 
ito be slipped over it* This will 
| obviate the danger of dropping the 
screw when it comes out. 

In ordinary work, 
holder not needed, it can 
pushed the shaft 
driver the way. 
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danger of 
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with both 
wrist 
drilling 


ment, known as 


clamp. is 


ton 
line of Dearboimn 
Company, 

Its purpose 
rigidly, but without 
tortion cracking 
chanie can work quickly 
hands when 
fitting 


is to 
dis- 
SO 


or me- 


assembling pins, 


rods, rings or oil 
holes. r 
It will 


41 inches; 


take pistons from 214 to 
the j 


jaws are rounded 


to fit the curve of the pistons and | 
The base! 
that | 


ean} 


it is lined with babbitt. 

is cut away in the center 
ithe complete piston assembly 

be inverted when fitting rings. 

jaws below the wrist 
| hole. 


It is 
than 


SO 


The 
clamp 


a sales problem.’ 

In similar vein were the 
sions of Ed Graulich, manager 
, the Graulich Auto Sales Company, 
Chrysler dealer; C. Leggett, Jr.. 
manager of (. Leggett & Son, Moon 
}and Kissel and Harry 
|; Lang, sales manager of the A. L 
'Maxwell Company, Lincoln and 
Ford ‘dealer. 


dealer, 


the 
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With the law in one way or another, 
Capt. Warner of the state 
motorcycle police announced. 


Many of the arrests were for 
operating a machine with only one 
headlight burning, and others were 
for operating autos when the head- 
lights were out of line, as specified 
in the state law. 

Persons arrested for having only 
one headlight burning faced a 
heavy fine in Justice Court of Santa 
Ana, while those whose lights were 
out of line at the time of their ar- 
rest will be freed on presentation 


Henry S. 


jin court of a certificate that shows 


their have 


tested. 


lights recently 


heen 


OPENING NEW BRANCHES 

Oakland, Cal., Dec. 21. — The 
Brake Lining Service Company an- 
nounces the opening of a branch 
station at 1011 San Pablo Avenue, 
Albany. Another branch is to be 
opened in East Oakland when 


| suitable location is found. 


Write Toledo 
for Dealer 
Franchise 
details. 


sociation. 

lad there 
with consciences in the service sta- 
Cassell states 


vc 


“I’m g are a few 


ina 
“We 


tion business,”’ 





communication to the trade. 


| know this -must be so, because 
; every once ina while we bump into 
len operator who is ashamed to 
| take the money. Evidently there 
}is too much profit in the business. 
His conscience must hurt him. 

“So he cuts the price of gaso- 
line a cent a gallon and lops off 
five cents every time he peddles 
a quart of lubricating oil. He is 
either making too much profit and 
lis conscience-stricken, is a philan- 
| thropist or a fool, 
| “We are forced, rather reluc- 
tantly, for most of these chaps 
|are likable fellows, to classify them 
as business fools. 

“Most of them will pass out of 
|the picture this winter. For that 
matter it is going to be 


| 
| 
] 


men | 


Assails Gas Dealers Who 
Cut Price of Products 


ORTLAND, ORE., Dec. 21.—Retail gasoline dealers who 
cut prices 1 cent per gallon are either making too much 
profit, or are philanthropists or fools, in the opinion of James 
H. Cassell, secretary of the O 


regon Automotive Trades As- 


erator who gets a legitimate price 
for his merchandise to weather the 
storm induced by the avalanche of 
£as pumps and oil drums that has 
struck the Northwest this year. So, 
what chance will there be for the 
chap who gives away his legitimate 
profit? 
“Let’s look into this gift-giving 

price-cutting for a moment, 

* “If every automotive dealer in 
the Northwest reduced gasoline 
one cent a galiont and lubricating 
oil five cents a quart, they would 
make an offering to the public of 
$4,614,000 during the coming cal- 
endar year, according to the pres- 
ent rate of consumption in this 
territory. 





| 
| 


“This would be exclusively a 
dealer contribution from net prof- 
its. 

“Think it over, some of you fel- 


tough | lows who are trying to trade profits 


'enough for the service station op-! for volume,” 
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the dealer who is ready now to put his 


fine motor cars 


Willys-Overland, Inc., Toledo, Ohio 


Willys-Overland Sales Co. Ltd., Toronto, Canada 
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Cook County Nov. Sales 
Slightly Under October; 
Buick Leads Dollar Sales 


HICAGO, Dec. 21.—Cook 


county automobile sales for 


November were 805 greater than for the eleventh 
month last year, but fell off 1,576 from the preceding month. 
The total for November was 2,711. 


The decline from October is slight © 


taken as an indication of; 
prosperous business for this time} 
of the year, the seasonal slump} 
usually coming after the middle of | 
October. 

Ford, 
tributed 
last year. 
the month 
with 538 in November, 
Chevrolet had 196 for the 
month as compared with 115 for 
November, 1924, and Buick had 284 
this year as compared with 122 in 
November the preceding year. 

The outstanding ‘feature of 
November sales was the remark- 
able showing of Buick, which 
exceeded Ford and Chevrolet 
computed in dollars and cents. 
Buick has been going good since 
the announcement of the new 
models in August, when registra- 
tions showed 269. With 647 in 
September and 363 in October, 
the total registrations for Buick 
for four months reached 1,551. 

Ford’s new models did not ap- 
pear until mid-September, with 
the result that the Ford registra- 
tions for four months, August to 
November, were considerably under 
last year, The total for August was 
1,053. September 435, October 929 
and November 823, a grand total 
of 3,240. 

Chevrolet had 681 registrations in 
Cook county for August, 582 for 
September, 469 for October 
196 November. 

Oakland has had a 
four months, showing big gains 
over last year for each month. In 
November this year Oakland regis- 
tered 155 as against 15 for Novem- 
Wer, 1924. In October Oakland 
registrations were 293. 


and is 


3uick and Chevrolet 
largely to the gain 
Ford registrations 
were 
1924. 


for 


Packard also is showing a 
siderable lead over last year, when 
46 cars of that make were regis- 
tered as against 91 last month and 
137 in October. 

The registrations for October and 
November this year and November 
last year as shown by the Robin- 
gon »port follow:— 
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Medium Priced Cars 
Selling Well in Phila. 








Philadelphia, Pa., Dec. 21 (U. 
T. P. S.).—Medium-priced cars, 
particularly the Nash, Jordan, 
Hudson and Essex, have been 
selling satisfactorily in the past 
few days, but it has taken inten- 
sive work in some cases and sales 
forces are extending themselves 
even more than usual to effect 
closings. 

Cars falling within the 


high- 


priced category move few and far | 
popular- | 
srriced cars remains dull, Numerous: 


between and trade in 


showrooms along Motor Row on 








con- | 
over 

for 
823 as compared | 


last | 


One (1) Rolls-Royce 
Sold in San Antonio 


San Antonio, Tex., Dec. 21. 
—The first sale of a Rolls- 
Royce automobile in this sec- 
tion and the fourth in Texas 
has just been reported. The To- 
bin-Thornton Company of this 
city, through its Laredo dealers, 
3rennan & Corrigan, took an. 
order for a four-passenger 
brougham to a prominent busi- 
ness man of Laredo. This car 
will be on display at the Chi- 
cago auto show during the week 
of February 1-6, and delivery 
will be made about February 20. 











| North 


| ning. 
jto the extent of many callers from 


Broad Street and in the 
smaller automobile centers, such as 
near the Baltimore & Ohio station 
on Chestnut Street and in portions 
of West and Northeastern Philadel- 
phia, are gayly decorated with hcli- 
day trimmings and motifs, with 
extra lighting facilities in the eve- 
This is attracting attention 


among whom a considerable num- 
ber of prospects have been found, 
but very few are signing on qhe 


dotted line. 





and 


remarkable | 


con- 


} Situation 
| given 


|land factory branch building. 
| H. Roberts, 


| etteville, 


| Del F 


| Ed Bland, Piedmont, Kas.; A. 


| ton, 


Matket Quiet, but 
Spring Prospects Good 





New York, N. Y., Dec. 
New car managers this week, 
though reporting a reasonably 
quiet market, are more than or- 
dinarily enthusiastic about pros- 
pects for spring, basing opinion 
on orders for spring delivery, in- 
quiries that seem promising for 
spring orders, and general busi- 
ness conditions, 


2i1.— 


Akron Dealers Pay 
1 to 1.2% of Gross 
Receipts for Rent 


[This is the second of a series of reports 
from various cities on the matter of rents 
paid by dealers and distributors—also on 
locations considered suitable. ] 


KRON, O., Dec. 21.—The 
rent paid by the Akron 
retail automobile dealers will 
average about 1.2 per cent. of 
their gross receipts, a recent 
survey shows. The general 
opinion is that this is not at 
all excessive compared to the 
amount of business done, and 
in some cases it is thought to 
be below normal. ° 

Louis Charvoz, president of the 
Summit Chevrolet Company, is 
very firm in his belief that his 
company would not have done the 
exceptionally ffne business that it 
has were it located off the main 
thoroughfares of the city. Char- 
Voz says that there are 17,000 au- 
tomobiles alone that pass the Sum- 
mit show rooms daily, without tak- 
ing in the pedestrians and electric 
cars, all of which he figures is one 
of the best advertisements possi- 
ble, as the attractive store front 
and display signs put the estab- 
lishment in the minds of these 
passersby and locate the Summit 
Company immediately when other 
advertising matter is seen, such as 
in the newspapers. 

Earle Richardson, president of 
the Richardson-Wellock Company, 
Chrysler distributor, believes that 
the nearer a dealer locates to the 
traveling public the greater will 
be his business. This does not 
necessarily mean the downtown 
shopping districts, as rents in this 


{section would be mere than apt to 
be excessive, compared to the busi-|} 


ness done. He does believe, how- 
ever, that a well traveled main 
artery or feeder for the downtown 
district and the industrial center 
is greatly to be desired to the back 
Street location, even though the 
rent is considerably less in the lat- 
ter. 

Mr. Richardson feels quite cer- 
tain that his company could not 
have done the business that it has 
were it not for its location on one 





of the busiest streets in the city. 





Willys Knight-Overland 


Dealers Hold Conference 


Kansas City, Dec. 21.—Willys 


| Knight-Overland dealers and sales- | 
}men from Missouri, Kansas, Arkan- 
|sas and the western part of Okla- 


homa held a conference recently 


here at which the winter motor car 
was discussed. 

The meeting ended with a dinner, 
in the Willys Knight-Over- 
Ww. 
manager here, 
was toastmaster. Officers of the 
Holzmark Motor Company, 
3ernard-Buchli Motor Company 


branch 


}and the Smith-Overland Company, 
| city 


dealers, were present, as well 
as the following out of town deal- 
ers:— 


L. J. Collard, Gravette, 
Rich, Newton, Kas.; F. A 
burgh, Kas.; E, L. Iseley., Pittsburgh, 

Williams, Pittsburgh, Kas.; §S 

jushton, Mo.; R L Hall, 

F . Peters, Eureka, 

‘arl Fay, Dodge City, Kas.; L. A 

McPherson, Kas.; Harley Groves, 

John, Kas P. I, Villipique, Chanute, 

Kas.; Lansh Johnson, White City, Kas.; 

Hugh Lorton, Winfield, Kas.; J. H. Hor 

ton, Winfield, Kas.; M. Carrigen, Hom- 

iny H, R. Wagner, Lawrence, Kas.; 

J. J. Murphy, Tulsa, Okla.; J. C. Anthony, 

Tulsa, Okla.; W. Jung, Kinsley, Kas.; 

C. Doolin, Albany, Mo.; Earl Ellis 

Ark. ; ; 

Hale, Anthony, Kas.; R. D. McKay 
Kas.; Frank Olds, Wilson, 

Ellis, Kas.; John Grendel, 

Kas.; Walter Garner, Pied- 
Dan Mitchell, Senery, Kas.; 
H. Wonlery, 


Ark Ww. P. 
Suppe, Pitts- 


Okla.; 


Wichita, 
John Ridell, 
Sylvan Grove, 
mont, Kas.; 


Osage City. Kas. 

A. Z. Zable, Wamego, Kas. ; 
Okla.; C, Shaw, Canton, 
Ericson, Osage City, Kas.; L. 
Herington, Kas.; Royal 
Kas.; lL. Hoffman, 
Philadelphia, Kas.; O. E. Teske, Onega, 
Kas.; M Synde, Salisbury, Mo.; 
Pine, ley, Kas.; R. E, @mith, Laredo, 
Kas.; E. Mount, Bristow, Okla.: C. E, 
Page, Coffeyville, Kas.; E. Mooney, Meri- 
thew. Mo.; W. J. Scott, Nortonville, Kas. ; 
John C. Foster, Hutchison, Kas.; William 


S. Randall, Madison, Kas.; H. E. Morris, 


Roy Pres- 
Miami, 
Kas.; Carl 
W. Eastridge, 
Smith Herington, 


the} 


Craig, 
Clinton, Mo 


Hill City, Kas.; D. M Garnett, 
Kas.; Wade Wilson, 

T. M. McClaskey, Emporia, Kas.; J. S 
Tlechall, Sabetha, Kas.; W. T. Schmidt, 
Tipton, Mo.; H. 
<as.; C. A. Dunham, Ft. Scott, 
C. Shakelford, Centralia, Kas 
cock, Eureka, Kas.; H. P. Teny, Hominy, 
Okla.; R. O. Pershall, Hominy, Okla.: W. 
A. Marshall, Clay Center, Kas.; L. Kopa- 
chek, Leonardville, Kas.; H. R. 
Centralia, Kas.; H. S. Dickensheets, St. 
Joseph, Mo.; H. Hoberecht, 30onville, 
Mo.; P. A. Leavengood, Kensington, 
O. F. Siekman, Bartlesville, Okla.; 
Smith, Bolivar, Mo. 

B. M. Calkins, St. Joseph, Mo.;: C. L. 
Reece, Savannah, Mo.; C. R. Wetmore, 
Grant City, Mo.; S. W. Hilliard, Inde- 
pendence, Mo.; C. P. White, St. Joseph, 
Mo.; J. L. Hine, Springfield, Mo.; S. R. 
Davidson, Springfield, Mo.; J. M. 
der, Leavenworth, Kas.; F. N. 
Leavenworth, Kas.; O. H. Bond, Parsons, 
Kas.; M. J. Morford, Maitland, Mo.; R 
E. Henderson, Neodesha, Kas.; O. H. Bur- 
ton, Fredonia, Kas.; R. S. Mullen, 
Mo.; Ben Hill, Belton, Mo.: Roy 
Gamer, Mo.; C. J. Moyer, Ochelata, 


Kas.; E 
;P. RB. 


J. E. 


Aaron, 


Moore, 
Okla. ; 





| Fasemyer, 


| Neodesha, 


| lom! 
| brook, Kas.; C 
ic 


| Mo.; J. F 
| Kas.; J. H. 


Charles | 


R. W. Donovan, Leavenworth, Kas 
Kansas City, Kas.; H 
Kansas City, Kas.; H. E. 
Kas. 
Fisher, Sedalia, Mo.;: C 
Excelsior Springs Mo.: L 
Warrensburg, Mo.; H. Allen, 
Anderson, Atchison, 
( Grendy, Fairview, Kas.; Ed Rostet- 
Fairview, Kas.; Clyde Cox, Pleasant 
Mo.; G. C. Hewett, Pleasant Hill, 
Olwiger, Salina, Kas.: J. H 
Maryville, Mo.; L. Ludilon, Holden, 
Dent, Olathe. Kas.; l.. Hogue, 
Topeka, W. C. Kopp, Topeka, Kas.; 
Ww. W. Melvern, Kas. 

Many of the out-of-town dealers 
and salesmen also attended the 
regional conference of the Ne- 
tional Automobile Dealers’ As- 
sociation held here. C. A. Vane, 
St. Louis, general manager of the 
association; H. D. Bullock, San 
Francisco, sales specialist; Lynn N. 
Shaw, St. Louis, assistant to Mr. 
Vane, and John L. Butler, Kansas 
City, former president of the Na- 
{tional Association, were among the 
speakers at the regional con- 
| ference., 


52. & 
Fase- 
myer, Burton, 
-, We 
bright, 
ier, 


Al- 


ter, 
Hill, 


Seisell, 


Kas. ; 
Mullen, 


Art Louis, Concordia, Kas.; | 


Auction Sale 


Kansas City Dealer Finds 


Good ‘Stunt’ 





ANSAS CITY, Dec. 21. 

thirty-five used cars were sold in one and a half hours 

was described by. one Kansas City dealer as his most suc- 
cessful used car sales stunt in 1925. 


—An auction sale in which 





Another described a two weeks 
sale in which approximately 70 
used cars were sold as the best 
“stunt” of the year, but the ma- 


clare persistent, consistent adver- 
tising, backed by reconditioned 
cars sold by trained men is the 
best “stunt” that can be used in 
disposing of used cars. 


M. B. Payne, 
Studebaker Riley 


sales manager of the 

Company, Studebaker 
dealers, says his firm conducted an auc- 
tion sale the first of November, at which 
thirty-five cars were sold in one and one- 
half hours. “The sales were on sheap 
cars—al]Jl under $100 —but they brought 
good prices. Retter used cars failed to 
sell.at the auction. I believe the auction 
is a good way to clean up on junk stuff, 
but the better grade used cars must be 
sold on a regular sales basis.”’ 

B. M. Johnson, assistant manager of 
the Hemphill Motor Company, Oakland- 
Marmon dealers, says a two weeks’ special 
sale in which hard work backed by special 
newspaper advertising was used, resulted 
in the moving of approximately seventy 
used cars. 

M. C. Riordan, retail sales manager of 
the Missouri Valley Auto Company, Chrys- 
ler dealers, says the used car sales of his 
company are moré than 100 per cent. over 
last year, hpt the only ‘‘stunt’’ he has 
found that will work is persistent, con- 
sistent advertising and organized man 
power. 

Irvin Holzmark of the Holzmark Motor 
Company. also expressed the view that 
stunts in selling used cars were not as 
effective as straight sales methods. We 
recondition our cars and then sell them on 
a merit basis by straight sales. That this 
pays is proved by an increase of 33 1-3 
per cent. in sales over last year.’’ 


The used car situation generally 
has shown an improvement in 
Kansas City the last week. Deal- 
ers cannot explain this, but virtu- 
ally all report increased used car 
sales with conditions much better 
than last year. 








Used Car Sales Slow 
Down in Hartford 


jority of Kansas City dealers de- | 








Hartford, Conn., Dec. 21.— 
Used car sales have slowed down 
a bit. Open cars are almost out 
of the picture, and dealers are 
steering clear of them whenever 
possible, though they will con- 
sider trades on closed cars. 

There seems to be an impres- 
sion among the local dealers that 
prices will again be rocked in the 
spring, if not before, and for that 
reason every effort is being made 
to reduce used car inventories. 

Some of the dealers have used 
advertising around the Christmas 
season stressing the fact that a 
good used car would be an accept- 
able gift. 





J. Mitenburg, Columbus, | 


Hea- | 


Colwell, | 


Kas. ; | 


Schroe- | 


Belton, | 





Sales Satisfactory 
In South Bend, Ind. 











South Bend, Ind., Dec. 21 (TU. 
T. P. S.).—Used car sales in 
South Bend this year have kept 
pace with the big demand for 
new cars. This satisfactory con- 
dition of the market is ascribed 
to more intelligent handling of 
the used car department of the 
business, according to E. FE. 
Sharp, sales manager for the 
Beistle Auto Sales Company. 
South Bend Chevrolet distribu- 
tors, 

3en H. Lawwell, in charge of the 
used car department for 
says: “Used cars, as a 
not traded in for new 
cause they are worn out 
less 


seistle, 
rule, are 
ears be- 
and use- 
but because the owner wishes, 
in most cases, to obtain a different 
model. These cars, when properly 
gone over and checked very care- 
fully and the necessary work done 
on them, are attractive to the 
thrifty buyer. From our experi- 
ence we find that there is a large 
class of automobile users who can 
not afford a new car of the size 
and make they desire, and this 
class are ready purchasérs of good 
used car when they are offered in 





|good condition and backed 
responsible dealer.” 

The new time purchase plan of 
the yYeneral Motors Acceptance 
Corporation, when applied to the 


by a 





Distributor Joings 
€ ¢. 
HOLD OPEN HOUSE 

Toledo, Dec. 21.—An interestmg 
| program for Friday and Saturday 
| evenings was arranged by Robert 
L. Butler, branch manager of the 
Wiillys-Overland, Inc., when open 
house was held. The interior of 
| the big structure, the largest build- 
|ing of its kind in the state, has 
| been completely rearranged, rede- 
signed and equipped with modern 
machinery for servicing 100 auto- 
mobiles a day. 

The Toledo branch during 1925 
has delivered more than $11,000,- 
000 worth of automobiles, Mr. 
Butler announced. 

FORD BANQUET 

Salt Lake City, Utah, Dec. 21.— 
Sixty-five Salt Lake county Ford 
dealers and salesmen were enter- 
tained by the local branch of the 
Ford Motor Company on the roof 
garden of the Hotel Utah recently. 
There was an interesting program 
in which “Old Man Can’t’” and 
other characters were featured fol- 
lowing the banquet. 





| 
' 


CHRISTMAS DISPLAY 

New York, Dec. 21.—New Christ- 
mas windows are appearing daily 
on Automobile Row. Among those 
who are featuring attractive win- 
dows built around the “Christmas 
Gift” use cars, are Willys- 
Knight, Warren-Nash, Hudson, and 
Oakland. 


of 


SANTA CLAUS PARTY 

Evansville, Ind., Dec. 21.—A 
Santa Claus party during which 
sixty employees received gifts from 
the management, typical of the 
work of each department, gave the 
social note to the monthly “get to- 
gether’’ meeting of Wabash Valley 
Motor Company employees recent- 
ly, at the company  salesroom, 
All departments: were represented 
at the meeting. 

CHEVROLET CONTEST 

Seattle, Wash., Dec. 21.—The 
main organization and the three 
branches of the Central Chevrolet 
dealership here are now in the 
midst of theis sales contest. F. H, 
Kurz, vice-president and manager 
of the Central Chevrolet, inaugu- 
rated the contest. 


GETTING RESULTS 

Detroit, Dec. 21.—Aaron DeRoy 
Motor Car Company, Hudson-Es- 
sex distributor, is advertising an 8 
per cent. Hudson-Essex Club. W. 
A. Mortenson, treasurer of the 
company, says that many inquiries 
have resulted from this advertising, 
and that the company is entering 
orders for spring deliveries under 
this plan 





purchase of automobiles, makes the 
time payment price of the car $15 
to $35 according to C. W. 
Beistle, president of the company. 


lower, 





Co-operative Plan 
Expetiment in Waco 





Waco, Tex., Dec. 21.—The co- 
operative system of holding used 
car sales is being tried out in 
this city for the first time by the 
Nash Waco Company, the Waco 
Chevrolet Company and the Waco 
Cadillac Company, in an attempt 
to clear their floors of every 
used car by the first of the year. 

They are capitalizing on the 
nearness of Christmas and advo- 
eating the giving of used cars for 
Christmas gifts. 

The floor space of 
buildings and a 75 by 165 vacant 
lot is being used as the display 
grounds for the cars. Prices have 
been cut to a minimum, and by 
the three firms going together a 
more extensive adyertising cam- 
paign has been made possible. 


two large 





| 


Oe Cidbtinien » 
Ee 


Anes 


> 














AUTOMOTIVE DAILY NEWS, TUESDAY, DECEMBER 22, 1925 








° e Sales Drop Noticed E lle Busi 
Time Tire Payment Plan |" in Saute Disct” Planning for 1998. Ths Upeowd Tend 


+ a ire ae - . 
Approved in Evansville | ,, :o;,w0. 0.» : a cents Cee 
P.S.).—Tires were not selling as Buffalo, Dec. 21.—Dunlop's ad- several quarters he re indications 
Pa ’ well last week as the previous vertising and selling plans for point to revival of better busi- 
1926 were unfolded at a confer- ness after the first of the year. 


This is the first of a series of articles expressing the views of tire dealers on the | Week, and the decline is increas- : —<— hea 
dune payment plan of carrying on business. | ing. Insurance companies com- |€™¢e in Chicago when the division) Dealers in many instances are 
managers of the Middle West—L. said to be holding off and dis- 


VANSVILLE, Ind., Dec. 21.—While not a general PERS Se, ae ae ia: aes F. Desmond, Chicago; T. W. Deck-| tributors say this condition must 

tice here, most dealers agree that a system of time Pay-| joing’ carried on care. The |e! Cleveland; R. L. Marshall, Dal-| soon result tn a real demand. 
ments similar in practice to that in vogue in new and used] month's business just closed |!@8: R- W. Peterson, Kansas City,| The week ended December 5 
car sales is a good factor for increased business if the dealer| showed a marked decline in tire | #74 ©. E. Neumann, Minneapolis—| showed general improvement in 
met with E. H. Kidder, general] sales, nine of the largest distribu- 


sales, drops running fr 50 t | 

is protected by sufficient ames ex for his merchandise and "5 pannel ar ie. cs ae |sales manager of the Dunlop Tire | tors of nationally established lines 
} 

} 











service. last year for the same month. j;and Rubber Company, and J. C.| reporting a total of $33,050 as 


Some individual dealers have Given, assistant general sales man-| against $32,350 for the preceding 
tried aut the system and are oper- RUBBER COST 7 aoe | ager. ae week, with the same number of 
ating it with success, while others TRUCK TIRE CO. AT eg: Mico gg gg iy Laps ‘hepa —— —— 
are devising such a method for PRODUCES CARE SEATTLE EXPANDS | progress that has established the MILWAUKEE DEALERS 


future use. The great factor that plant at Buffalo, N. Y., as an im- 


shes fer & os t seems ' Seattle. Wash.. Dec. 21 (U. T. P.| Portant factor in the American tire ENJOY GOOD BUSINESS 
MAKSS . 8 success nere : 2 @ ) TI ; : ¥ industry, as well as making it a ® ———_——_- — 
i S.).—The entire frontage on Yes- great contributor to the success of Milwaukee, Wis., Dec. 21.—Two 


io be the ability to secure a selec- 





tive class of trade in volume, to be Akron, O., Dec. 21.-~-“The high ler Way, between Railroad and/the world-wide Dunlop organiza-| weeks of constant advertising has 
Western Avenues, is now occupied ais : ea . brought to tire dealers in Milwau- 
Following the Chicago meeting 


profitable. price of rubber and its increas- 
“Our plan has met with gratify-| ing scarcity do not constitute an by the Truck Tire Company, ac- the casket hintaan 2 E kee one of the agg ae of 
, P ‘ 9 > i : _ , ‘Ss } : ae Z usiness at ny of then av 
ing results,” said Charles C. Leg-]| entirely unmixed evil,’ says the cording to announcement by A. A. Schmidt, Atlanta; E. T. Richard- 7 — -— _ 
—— sees. Tirantiy. ianvinus f : : ever reported. The Andrae Auto 
General Tire and Rubber Com- vray, Manager. Greatly increased|son, Boston; W. A. Golden, Buf- Supply Company reports tire sales 
Armadillo tire distributor concern. pany in a bulletin to the trade. business necessitated increased |falo: A. L. Wendover, New York, 98 per cent higher than for No 
Ps . 7 j -c . s = 
ae ; 2 “We have found that the world | floor space for this firm. and W. B. Ruston, Philadelphia— vember at the same time, and an 
We extend credit over a period of} has been very wasteful of some- Recently installed modern and/conferred with Kidder and Given | ji oreace of 21 5 per cent ov er De- 
60 days. A down payment of 25| thing that has suddenly become | complete retreading and tire re-|in New York, where Dunlop's 1926 | (eniner of 1924 
per cent. is required, and the re-| very valuable and which will pairing machinery makes this one| Program was again discussed. | The Broadway Tire & Supply 
. . e : : » . | > « 4 . 7 
mainder of the bill is covered in| steadily become scarcer for a few | of the finest plants of its kind in Company and the Federal Tire & 
four installments, payable every 15] Years. : F : the Pacific Northwest, according | $10,000 DLKALER HOME Supply Company handling a series 
javs “Crude rubber increased in price nines erie ve Inge Z : + ae a y y, ! e 
days. : to Gray. 3esides doing tire repair- Camden, Ark., Dec. 21.—Guy L.| of chain stores in the city and sub- 
" nearly 460 per cent. since last}. 7 ie Me “ aay Pe Sg Pe ; ia oe - 
“For our protection we re- oo Tt -s Rroraeat ing, the Truck Tire Company also| Campbell is erecting a building on|urbs, show marked increases in 
quire a lien on the car by a jr soa ; ao. nave rep a chs sells tires for trucks and passenger!South Main Sireet for his Hudson | tire sales, with several of the stores 
clause in the contract. We have legge aiden ak ad itehtn ane ane cars. The company is agent for|and Essex dealership, at a cost Of |reporting purchases now for de- 
. > atti rt we Beret ~| India tires. about $10,000. ‘livery after t first of the ye: 
“a had any difficulty in col together they do not average much a 3 ive y after the ) year 
ecting our bills. Our gross tire more than 50 per cent. 


business has doubled, netting a “This is partly accounted for by e 
profit of approximately 25 per |ine fact that early in the year tire| —@QNQd Mr. McCarthy of Indian Reads the A. D. N. 
cent. Prcebably not more than 1 | makers worked on the basis of 
per cent. of our credit trade has | comparatively cheap rubber, con- 
failed to make good. But a small |tracted for last fall and winter. j 
percentage develop into cash | ‘That does not nearly account for | 
customers, j all the disparity between the in- | 
jcrease in the cost of crude mate- | 
pome and the smaller increases inj 

| 

} 





gett, Jr.. manager of the Ajax and 














“The system tends more fo create 
good will of customers. We have 
but a negligible number of com-| 
plaints. This class of customer | 
does not demand extraordinary | 
service. The plan has been ver} 
successful, and looks good for con- 
tinuance.”’ 

George Theyson, Fiske and Fed- 
eral tire dealer, expressed his inten- 
tion of inaugurating the time sys- 

‘ nig Z +F 4 and put into work. ‘The trim- 
tem of tire merchandising in the tee 4 ; ir. De W. Robinson 
near future, but believes that the} ™ime Of tires was never so Care- | ® 
best results are obtainable by main fully and neatly done. And the Managing Editor, 

= ) re = . . 
aiaciear 4 Paps ate department| Chemists and engineers have gone | Automotive Daily News, 
ee ra ‘ ‘ sath + a into action and are discovering Wew York City. 

% Ss 
ae a uae processes and short cuts that 

“With good credit bureau serv- permit bigh priced rubber to go | My dear Don: 
ice, I believe that it can be a as far as possible. | 
erent Sactor for increased ure | “The shortage of crude rubber As an editor of a new publication, ga‘uraily you wonder whether 
merchandising.’ Theyson_ said. would have been much _ sharper | it is read, and by whom 

e 
“I tried it out about six months | this year than it has been had not i 

ago, but with too much transient the rubber-for-tires supply been vor ‘ +4 = + P « . 
trade and lack of proper credit helped fro ‘ expected ar- ino Well, let*s tell you that the Automo‘ive Daily Hews is 

— pres — a ere ae read, And nly k but f d wide, Almost day, there comes to 
bureau reference was forced to j|ter. Special wasters have been the or 7 ene 7 — Sw vs _— 

, r tives scattered about the 
my desk, some reference from our varicus execu 


discontinue it. makers of mechanical rubber aifi ‘ a 1 
vs ; » + “ul c 
“With reasonable guarantee I | goods, belting, hose, soles, heels, fferest braagches about the news reported in your columns, 


have no donbt that it is a great | packing, boots, shoes, tile, insula- . 
+ ih ea 
help to business merchandising. |tion and thousands of other ar- One particular story which appeared about the success of tne 


I expect to make the cost of my | ticles into which rubber enters. Havoline franchise brought a direct inquiry from no less than Béward S, Ver Lin- 
tire in 30 days. I will exact 50 | These men were using perfectly den. president of the Peerless Motor Company, He sxpressed his interest én the 


the price of the finished product, } 
however. 

“Right now tire factories are 
being run with more efficiency 
and less waste than ever before. 
Floors are swept and small par- 
ticles of crude rubber picked out 
of the sweepings, cleaned and 
separated by a special process October 27,1925, 


Indian Refining Companv 


WCORPORATEC 


REFINERS & DISTRIBUTORS OF PETROLEUM PRODUCTS 





per cent. down, with the remain- | good crude rubber in their fac- Havoline franchise as described in the Automotive Daily News, 
der of the bill in small periodic |tories because it had become so" 
payments.” j}cheap they felt that they could The same with verious other dispstches to your paper, We were seli- 
afford it, alulhough reclaimed scrap | ing some filling stations up-State, and we found the oil trade following their 
lien on the car. Pride Brothers,|Tubber does entirely satisfactory | sale and values through the reports you published. 

United States tire deatTér, will; Work in most mechanical rubbe1 
launch the time payment system | @rli les All our Indian officials speak highly of your paper. 
on tires, January 1, according toj “When the price of new crude 
M. B. Pride, manager. | rubber began to soar. mechani- Personally, I like its mkeup immensely, 2nd you ere certainly 

cal rubber goods makers quickly filling a definite niche in the progress of the eutomotive indus‘ 

move for some time, and believe cut down their use of crude and 
we have solved a method to make returned to the use of scrap, Great stuff. 
it successful.” Pride said. “or | thus releasmg many thousands 
course, it will develop a selective of tons of fresh plantation rub- 


class of trade, as we will extend | Per to the use of the harassed 
the credit system only to cus- tire manufacturer. It should be ae 


tomers who hold full title to their ae ae ee yee ef re “it 


With protection guaranteed by a 


“We have been considering the 


ears. It is simply a question of claimed scrap rubber today. 


proper protection to the dealer. 
Under this favorable condition, 
there is no doubt in my mind thg price of new crude rubber 
that it will greatly increase .our was last winter. 

tire sales. We will exact a pay- |; “It will be some time before me-! HAVOLINE 
ment of 30 per cent. down, and (| chanicals again interfere with the 
the balance in installments ex- | fresh rubber supply of the tire and! an AND ‘GREASE Ss 


tending over 90 days.” tube maker 
« 
SE i fA} rare uily News, 1926 Broadway, New York 
U ¢ : bs: riptio ‘ ea 


even in large quantities, is near- 
ly ten cents a pound more than 








once 
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TRUCK BUSINESS 
NOW IS SLACK 


Charioue, N. C., Dec, 21.—The 
motor truck business is hard hit 
temporarily by the concentration 
of interest on activities pertaining 
to the Christmas season and in 
the meantime the distributors 
and dealers in this territory are 
Mying their plans for vigorous 
sales campaigns, beginning early 
in th new year. Prospects for 
a large volume of business are 
encouraging at this time. 





The largest deal within recent 
@ays made through a truck distrib- 
wtor here was that announced by 
General Motors Truck Company, 
which sold eight of the great yel- 
low buses to the newly organized 
Camel City Bus Lines of Winston- 
Salem. 

The White Company is continu- 
ing to see bright prospects of a 
fine business soon after the begin- 
ming of the new year. Sales in 
Florida are good, but subject to 
adverse seasonal conditions. 

Charles E. Lambeth Motor 
, Company, handling the Graham 
tine of trucks, which has enjoyed 
a good fall and early winter busi- 
mess, is turning its attention 
principally to sales of the Dodge 
Brothers line of passenger cars, 
in view of the announced price 
reduction, the amount of which 
will be made known early in Jzn- 
wary. Truck sales have dropped 
off sharply within the last few 
days, and prospects are evidenc- 
ing a strong disinclination to dis- 
cuss the subject of trucks. 





Mack International Truck Cor- 
poration, International Harvester 
Company and Wadsworth-Sehorn 
Company, handling Mack, Interna-! 
tional and Reo trucks, reported | 


Ore. Truck Operators 


Protest Weight Ruling 


Portland, Ore., Dec. 21.—Mo- 
tor truck operators in this state 
have answered the ruling of the 
Oregon State Highway Commis- 
sion reducing load limits on the 
Columbia River Highway to 
16.500 pounds by applying for 
an injunction the Federal 
Court restraining the commis- 
sion from enforcing these re- 
strictions. 

Truck operators took their 
case into the Federal Court be- 
cause of the Federal aid angle to 
state highway construction. They 
contend that enforcement of the 
regulation means serious crip- 
pling of their business and in 
many instances will drive op- 
erators off the highway. 


in 


finding 
same as the White Company. 
FIFTEEN TRUCKS SOLD 
Evansville, Ind., Dec. 21.—The 
first quarter of 1926 will be very 
good in sales of motor trucks, 
according to the opinion of ten 
of the leading motor truck deal- 
ers here. Regalar fleet users 
are said to be holding over this 
factor of equipment for the 1926 
budget. Dealers report a good 
number of prospective pur- 
chasers for sand new year. 


INVENTORIES IN NEW YORK 

New York, N. Y., Dec. 21.— 
The truck market last week was 
fairly quiet, according to man- 
agers. Truck companies are busy 
on inventories, it is reported, In 
one case the month’s quota has 
already been sold and so sales 
are not being pushed, since it 
impossible to get deliveries 
this month. 


is 





conditions substantially the 








| by 
' 
ilie works. 


Bus and Truck Co. 
Is s Organized 


Springfield, Ohio, Dec. 21.—Ex- 
pansion of the plant and activities 
of the former Kelly Springfield 
Motor Truck Company, which was 
gold at receivers’ sale recently to 
a group of New York capitalists 
and engineers, is planned to be 
started soon by the new purchas- 


ers, They have organized the 
American Bus and Truck Company, 
a Delaware corporation, to operate 


ithe plant. 


The expansion plans call for ex- 
tensive revamping of the line of 
trucks handled by the old company 
and the addition of a line of buses, 
to be made under foreign patenis, 
which will be sold all over the 
country. 

Ample capital is said to be avail- 
able for the new owners to carry 
out their plans, and they expect 
that a few months after they re- 
open the plant the business will 
justify expansion of the plant 
capacity. 


MONTREAL IN MARKET 
FOR 10 TRUCK CHASSIS 


Montreal. Dec, 21.—The city of 
Montreal is calling for sealed bids 
for ihe supply and delivery of ten 
five-ton truck chassis. Bids must 
be mailed, addressed to the execu- 
tive comnittee, not later than De- 
cember 28, to be opened at noon 
on December 30. Forms of bids 
and specifications can be obtained 
at the office of L. O. Pion, super 
intendent of purchases and sales. 
352 De Fleurimont St., and the 
necessary information will be given 
H. A. Terrault, director of pub- 








OHIO BUS OPERATORS 
TO FIGHT WINTER SNOWS 


Oleveland, Dec. 21.—The Thou- 
sands of motor coaches which are 
fast ousting traction cars in in- 
terurban passenger service in 
northern Ohio will not be blocked 
by the heavy snows this winter off 
icy Lake Erie. 

Plans of the operators of the 
more than fifty bus lines running 
out of Cleveland and criss-crossing 
the state, in co-operation with State 
Highway Department officials and 
automobile clubs, centemplate an 
organized campaign to keep Ohio 
roads open for motor. travel 
throughout the winter, no matter 
how heavy a snowfall is recorded. 

This will be the first winter in 
Ohio when there has been organ- 
ized effort to insure year-round 
motoring. 


WHITE CO. EXTENDS ITS 
TRUCK SERVICE IN CAL. 


San Francisco, Dec. 21 (U. T. P. 
S.).— The White Company has 
made rapid progress in its exten- 
sion of truck service facilities in 
California during the last two 
months, according to G. A. Urqu- 
hart, vice-president, with head- 
quarters in San Francisco. 

In the last sixty days the com- 
pany has opened its new direct 
factory branch in Los Angeles and 
replaced dealer arrangements in 
Sacramento and Fresno with fac- 
tory service branches. San Fran- 
cisco salesmen are now serving the 
San Jose territory. 

Within the next two weeks 
Urquhart expects to complete de- 
tails for opening of factory service 
branches in Bakersfield and San 
Diego. 





TRIO OF STATES 
_ AGREE ON PLATES 


Columbus, O., Deo. 21 (U. T. P. 
S.).—-A tentative agreement pro- 
viding for reciprocal recognition 
of motor truck and passenger bus 
licenses in Ohio, West Virginia 
and Indiana has been mailed to 
the officials of Indiana and West 
Virginia by John W. Bricker, 
special counsel for the Ohio Util- 
ities Commission. 

The agreement is the result of 
a series of conferences held be- 
tween officials of the three states 
and the provisions of the agree- 
ment are:— 

Commercial vehicles doing in- 
terstate business, except those 
carrying passengers or freight for 
hire, may operate in either of the 
States under license by their own 
state, 

Casual commercial haulers, not 
operating on regular routes, may 
cross the border of either of the 
states without additiona’ license or 


certificate, but must not solicit 
business in the foreign state. 


Freight and passenger vehicles 
may enter either of the states 
and carry freight or passengers 
back to their home state on con- 
tract made in the home state. 
All commercial vehicles, trucks 
or passenger buses, must comply 
with the weight law and local 
police reguiations of foreign 
states when operating within 
their boundaries. 

If Indiana and West Virginia ac- 
cept the*agreement it is provided 
that a 30-day notice is required for 
any state signatory to abrogate its 


' provisions. 





CURRENT PRICES OF PASSENGER CAR MODELS 





AJAX—6-eyl. 


108 W. B. 
8 Touring $865|5 Sedan 
APPERSON—6-cy!. .120 W. B. 
6 Touring ...31,.675|5 Sedan 
2.050\5 Brougham 
APPERSON—Straight 8-cyl. 130 W. B. 
6 Touring ...$1,095|/6 Brougham -$2. 450 
2,450|6 Sedan 
AUBURN—6-cyl. Model 66. 
@ Touring .$1,395/7 Sedan 
6 Roadster 1,495|5 Brougham 
6 W. Sedan .. 1,845|5 Sedan 
AUBURN—8-cyl. 388 w. B. 
6 Roadster ...$1,975/5 
6 Touring .... 1,995/5 Ww 
§ Brougham 2,250'7 
BUICK—6-cyl, Standard Six. 
§ Touring .$1,150/5 Sedan 
2 Roadster .125|5 Coach 
4 Coupe 275 
BUICK—6-cy!. Master 6. 
a Roadster ..$1,250\5 Coach 
6 Touring ... 1,295\5 Sedan 
BUICK—6-cy1. 
4 Roadster 7 Sedan 
6 Touring : § Brougham .. 
4 Coupe ose. 1.79813 C CRUD “secs 
CADILLAC—Standard. 152 
6 Brougham ..$2.995'5 Sedan 
4 Victoria 3,095'7 Sedan 
3.045'7 Imperial .... 
* 95/ 


Sedan 


114%% 


138 W. B. 

- $4,285 
--. 4,485 
2WB) 3 250 


CADILLAC—8-cyl, Custom. 
6 Phaeton .$3,250'7 Suburban . 
7 Touring .... 3,.250/7 Imperial 
4,.600\2 Road(13 
4,150! 
CASE—MODEL X. 122 W. B. 
& Touring .$1,695|5 Victoria 
8 Roadster 1,570|5 Sedan 
$ Suburban 2,290) 
CASE—Model J. 
6 Touring .$1,885. 4 Suburban 
$ Roadster 1,840:'5 Sedan 
6 Sport 2.16015 Brougham .. 
CASFE—Model Y. 132 W. B. 
9 Touring .... “ 
CHANDLER—123 W. B. 
6 Touring oOhe 495 4 Roadster 
@ Touring 
6 Brom. .. 1.695 & Sed. 
3 Roadster 1,695'7 Sedan 
CHEVROLET—Superier. 
2 Roadster .$525'5 Coach 
6 Touring . 6251/5 Sedan 
2 Coupe 675) 
CHRYSLER—6-eyl. 112% W. B. 
§ Touring .$1,395|6 Sedan 
6 Coach . .. 1,445 6 Brougham.... 
4 Roadster ... 1,626!4 Royal Coupe 
CHRYSLER—+4-cy!. 109 W. B. 
§ Touring $395,\5 Coach 
8 Coupe 995|5 Sedan 
CLEVELAND—6-cyl. 108% W., 
6 Touring .$895/5 Sedan 
CLEVELAND—6-cyl. 115 W. 
6 Touring a 095| 5 Sedan 
6 Sport 245/6 Sport 625 
6 Coach me L "2955 Sedan De L. 1,696 
CUNNINGHAM—4-cy!, 132 W. B. 
4 Touring .$6,150'2 Sport 
2 Roadster ... 6,150)2 Coupe 
CUNNINGHAM—4-cy!. 142 W,. 
6 Touring . $6.650]5 Cabrigiet 
4 Touring .... 6,660/7 town Car. 
6 Limousine 8.100 


122 W. B. 

. $2,486 
2.590 
2,690 


Kr, ¢. 


88.108 
3,100 


DAVIS—$-cyl. 
5 Phaeton 


Model 90, 115 W. B. 
.$1,395/5 Sedan $1,595 
4 Touring .... 1.495/5 Imp. Sedan.. 1,796 
4 Roadsted 1,495|5 Berline 1.79% 
DAVIS—6-cyi. Model 91, 118 W. B. 
6 Phaeton ....$1,695/6 Sedan 
4 Roadster ... 1,795|/5 Imp. Sedan.. 
DIANA—8-cyl, 125%2 W. B. 
5 Phaeton . $1,895|5 Cabriolet 
2 Roadster 1,895/6 Brougham . 
5 Sedan 1.99515 De L. Sedan. 
Coach De L.. 1.895]7 Sedan De L.. 
DODGE BROS.—1-cyl. 116 W. 
Touring $575|5 Sedan B 
T Sed. B 


sters. 
sell on. 960!5 Coach 
Spec. Cpe B.1,060|5 Spec. 
DURANT—+4-cy!. 109 W. B. 
$810\6 Sedan 
,098) 


co roeorogn 


ao 


ELCAR—4-cyl. 116 W. B. 

5 Tour ing .$1 oee)s Cones 

1,39 
ELC AR—6-cy1, 116 W. B. 
Touring ....$1,295|)5 Coach 
1,695) 
127 W. B. 

.$2,165/3 Coupe $ 

265|5 Sedan 

Roadster 2.315! Brougham ... 

Sedan 2,765! 

ESSEX—6-cyl. 110% 

Touring ......$795|5 Coach “ 

FLINT—6-cy!. Model 40, 115 W. 

Touring .$1.186|/6 Coach De L. 

Brougham 1,575'5 Coach 

Sedan 1,496) 

FLINT—6-cy!l, Model 55. 

Touring - $1.695|4 Coupe 

Touring ... 1,795/6 Sedan 

4 Roadster ... 1,950) 6 Brougham 

Spec. Touring 2,050|7 Sedan 
FORD—+cyl, Model T. 

(With starter and demountable rims. 

loon tire equipment $25 extra) 

2 Roadster .$345/Tudor Sedan.. 

6 Touring 376|Fordor Sedan... 

Coupe 620 

FRANKLIN—#6-eyl. Model 11-A 119 W. B. 

3 Roadster .. $2.750|) Sport Sedan. $3.: 

6 Touring 2,635|7 Limousine .. 3.2 
2.70017 Cabriolet ... 4. 
090 

GARDNER—6-<cy1. 117 W. B. 

Touri ng -$1,395|4 Cabric‘et ...$1., 

1695/6 Spec. Sedan. 2,: 
1,595 
APES. 125 W. B. 
Touring . .$1,995/4 Cabriolet ...$2. 
5 Sedan 1,995|5 Spec. Sedan. 2.2 
GRAY—4-cyl. Medel 0. 104 W. B. 

5 Touring $595|6 Sedan ........ 

Coupe 825\5 Royal Sedan.. 
HUDSON—Super Six. 12736 W. B. 

Phaeton .$1.25017 Sedan 

Coach 1,165|4 Brougham... . 

HUPMOBIL E—t-cyl. 115 B: B. 

2 Roadster ...$1,2 Di 
Touring .. 1,2 5 Sedan 

HUPMOBILE—6-cy!. 114 

& Touring ....$1,225'5 Sedan 

HUPMOBIL K—8- eyl, Model E, 118% 

5 Touring ....$1.795i2 Coupe ......$ 
> Roadster ... 1,795!4 Coupe 

4 Roadster ... 1,895.5 Sedan 

JEWETT—6-cyl. ‘‘New Da) 
5 2-Door Sedan $995]5 Sedan de L. .$1,095 
JEW ETT—4-ceyl. 115 W. B. 
4 Roadster ..$1.500 3 De L. Coach 0}. 400 
6 Coach ...-.. 1. $80 


Touring . 
Touring 


Ww. B. 


120 W. B 


5 
A 
7 


660 





%$ Touring 


JORDAN—8-eyl, 12542 W. B. 

6 Touring .... 2,27615 Sedan 

5 Brougham .. 2,575!7 Sedan 

JORDAN—S8-eyl. 116 W. B 

2 Roadster ...$1,696/5 Sedan 
ota Model 55. 

5 Phaeton ....$1,585]4 Coupe $2, 

7 Touring .... 1,685|6 Broug. Sedan 1, 

2 Speedster . 1,795/2 Enc. Speed. 

5 Brougham. 1,695|4 Enc. Speed. . ; 

4 Speedster 1,.895/6 Victoria 

4 Tourster 1,795! 


meni De i Model 55. 


Te 785) 5 Brou, Sedan. $3. yo 
1. 1,885 15 Victoria .... 85 
1,985|2 Enc. Speed HTH 
2 eit Enc. Speed.. 2, my 


ron ter 

~~ Owe 
eanwe 
vga 


5 Phaeton .. 

7 Touring 

4 Tourster 

2 Speedster 

4 Speedster 

4 Coupe ; 
KISSEL—8-c 

§ Phaeton .... 

7 Touring .. 

§ Brougham 

2 Speedster .. 

4 Speedster 

4 Tourster 


KISSEL—3- -ey 


Sedan 2. 395 
‘Speed 
on Speed. 
2°295|5 Victoria 
2.195 


Model 75. 
5 Phaeton «. $2,985 
7 Touring . 

4 Tourster 
2 Speedster 
4 Speedster 
4 Coupe 


LINCOL LN—8-c3l, 
7 Touring , 

2 Roadster 
4 Phaeton 
5 Coupé Limousine 


LOCOMOBLL sal, “48.” 142 W. B. 
4 Touring .460!7 Limousine . .$9,600 
7 Touring -7,460/ 7 EncLimo’sine10.050 
6 Victoria “10,050'7 Cabriolet .10.300 
6 Brougham .10. 040! 


LOCOMOBILE—Janier Eight. 
6 Touring ....$1.78>,5 Sedan 
4 Roadster ... 2 160 § Brougham 
4 Coupe ... 2'9 65 
M’'FARL AN—6-cyl1. 
5 Touring ....$2,650 
2 Roadster ... ete] 
4 Coupe 3,180 
M’FARLAN—6-cyl. 
Touring ....$5,600 
Touring .. 6,700! 
Roadster * 400 
Coupe 6.72 oy Town Car... 
Sedan 6.72 
M’ IR . 131 W. B 
Roadster . Oe. sseié Coupe 
Roadster ... 2,900|5 Coach 
Touring .... 2,650 7 Sedan 
Touring . 716016 Sub, sedan.. 
Sedan 3.180/7 Sub. Sedan.. 
4 Town Car 
136 W. B. 
oupe 
“355i 7 Sedan 
.295'5 Sedan 
.295|7 Sedan 
3.29 § Sedan 
Coupe 3,295'7 Sedan 
MOON—6- cyl, 128 W. B. 
Touring $1.985/5 Pet. Sedan. 


Touring 
3 Ww. 
$1. 495 


“""1'39515 Cabriolet ... 1695 
De L. Sedan. 1.695 


‘ 385 j Berline-Sedan 3. 


136 W. B 
Sedan 
6 jn me 
Sedan 


Ww. B. 
2,285 
‘|, ¥." 


5 Sedan 
7 Sedan 


127 


op, v.”’ 140 
7 Sedan. ...... 
7 Suburban 

: Limousine 


Arron 


anne 


M ARMON--0-e01, 
Touring ..$3 2 
Speedster 
Phaeton 
Sedan 
Brougham 


(Lendon) 
.$2.540 


5 Touring 

5 Roadster 

6 1,395/5 

6 1.648 
NASH—6-cyl, Special. 

6 Touring ..$1,125]6 2-D Sedan 

2 Roadster 1,11515 Sedan 


112% W. B. 
$1,216 
1,445 





2 Coupe 1,165! 


NASH—6-eyl. Advanced. 
Touring ....$1,340/5 Sedan 
Roadster ... 1,375) 
NASH—6-eyl. Advanced. 
7 Touring ...$1,490)4 Coupe 
4 Victoria . 1,790|7 Sedan 
OAKLAND—6-cyl. 113 W. B. 
2 Roadster ... $975/3 Coupe 
5 Touring .... 1,025.6 Sedan ...... 
5 Coach 1.095|5 Land, Sedan. 
OLDSMOBII.E—6-cyl. 110% W. B. 
6 Touring .... $875)5 De L. Coach. $1,0 
5 Coach 950) 5 ve L. Sedan. 1.11) 
5 De Luxe Tr. 980) 2 Coupe 92 
6 Sedan ...... 1,025] 
OVERLAND—4-cyl. ‘‘91.” 
6 Touring .... $495!5 Sedan De L... 
2 Coupe 625/|5 2-Door oe 
OVERLAND—6-cy!. 15°%4 W. 
6 Sedan $895/5 Sedan De L 31.095 
PACKARD—6-cy!. 126 W. B. 
§ Touring ....$2,585,4 Spe. Touring $2. 
4 Coupe 2, aasi 4 Roadster ... 2 
5 Sedan 
PACKARD—6-es1. 33 
7 Touring ....$2,785|7 Sedan 
Sedan 2,725'7 Sedan Lim... 
PACKARD—8-cyl. 136 W. B. 
Touring ....$3.750'4 Coupe $ 
Spt. Touring. 3. oy 5 Sedan 
Roadster 
= 143 
Touring ....9%3,950.7 Sedan 
Club Sedan.. 4.890|7 Sedan Lim.. 
PAIGE—6-cy!. 13) W. B. 
Phaeton ....$2,165| Sedan De L. 2.8 
Phateon .... 2,165! Suburban Lim 2,96 
Sedan De L. 2,395) 

PREBLE Sor! 126% W. &. 
Touring .. ee 895|5 Sedan . Z.4 
Coupe 295) 

Punihiiep —6-ar1, 133 W. B. 

Tournig ....$1,995|7 Sedan ......$2 
2 Sp. Roadster 2,195|7 Limousine 2 
PEERLESS—<-cyl. 116 W. B. 
5 2dr. Sedan...$}. 

i268 W. B. 
att 84515 ‘Breaghem . .$5.495 
2,895 6 Sedan ‘ 495 
3.24517 Sub. Sedan 3,695 
3,295\% Berline Lim.. 3.795 
PIERCE-ARBOW—<6-cyl. ‘‘80.”" 130 W. D - 
2 Roadater . $2,895) 4 Coune 
7 Phaeton 2,895'6 Sedan 
4 Touring .... 3,095\7 Sedan 3,995 
5 Coach 3.150;| Enc. Lim 4.045 
PIERCE ARROWS: *33."’ 138 W. B. 
Touring ....$5,250\4 Coupe Sedan. $6,900 
4 Roadster ... > 250 7 Sedan 000 
4 Touring 6.260/7 Limousine 000 
Lim 000 
Lim. 000 


121 W. B. 
5 
2 


100 W. B. 
$695 
695 


w. B, 


Touring .. 


.$1,395|5 Sedan 
1,495'3 Roadster 665 
1,565'5 Brougham .. 2,235 
RICKENBACKER—¢-er1. 117 W. B. 
6 Touring ....$1,495)/5 Brom De L..$1,7 
3 Roadster 1,695,4 Coupe De Ay 
5 Coach 1,696'2 Cpe Rd De L 1. 
5 Sedan 1.79515 Sedan De L.. 1,92 
2 Coupe Road. 1,695'7 Sedan De OS y 
RICKENBACKER—4-cyl. 121%4 W. 
4 Touring ....3$1,995|5 Brom De L. .$2,12 
3 Roadster 1,995'2 Cpe Rd De L 2,220 
1,996|5 Sedan De L.. 
2.195|7 Sedan De L.. 
2 Coupe Road. 2,095/4 Coupe 
ROAMER—S-cyl. Model 88 
7 Touring ....$2,.495|/5 Brougham 


,765 





5 Sport Tour.. 2.586|7 Sedan 
2 Speedster .. 2,885'5 Sedan De 1. 





ROAMER—6-cey!. Model 50 
4 Sport Tour. .$1,350|/5 Coupe 
2 Busi. Coupe. 1,495|5 Sedan a L. 
~ sao amg 75-E. Duesenberg Medel. 
4 Tourer oe saz? Special Speed. 33,435 


48 
taix—4-en. 
$1, 
1.3 


412 W. 
Pr Brougham 


. 102 w. 
$52512 Coupe 
$25|5 2-Door 
595'5 Sedan 
STAR—6-ey1. 
Coupster 745 Cc oach 
Coupe ... . 820 
STEAR NS-KNIGHT—4-cyl. 119 W. B. 
6 Touring ...$1,595|5 Brougham ..$2,09% 
4 Cpe. Roadster 1, 7935/6 Sedan ...... 2,098 
4 Coupe Brom. 1,895: 
STEARNS-K NIGHT—6-cyl. 
4 Touring . $1,875|5 Coupe 
5 Touring .. 1,875|/5 Sedan 
2Spt. Coupe. 2,185|5 Brougham . 
STEARNS-KNIGHT—6-cyl. 130 W. B. 
5 Touring .$2,.395|5 Brougham 
7 Tourine 2.495/}4 Coupe 
2 Roadster 2,495/7 Sedan 
5 Sedan 3,009) 
STEVENS-CURYEA—6-c yl. 
7 Touring .$7,500'4 Sedan 
Coupe 9.00017 Limousine 
STUDEBAKER—Standard Six. > 
§ Phaeton ....$1,145|6 Spt. Phaeton. $1,266 
3 Roadster ... 1,125/3 Cc. C. Coupe. 1, 295 
5 Coach 1,195'5 W. Sedan 
Spt. Roadster 1,235/6 Sedan 
5 Berline 
STUDEBAKER—Special Six. 
5 Phaeton 
3 Roadster 


Fy B. $ 
-$1,32% 

3 Coupe 1 

6 Touring 

2 Roaaster 

2 Coupster 


676! 
Sedan. $695 
776 


.. 1395/4 Victoria 
4 Spt. ae eater. 1,595'6 Sedan .... 
5 Coact ic 45/5 mectine 
STU DEBAK R—Bix Si Six. 
7 Phaeton -$1.775|7 Sedan 
5 Sedan 1.996|7 Berline 
6 Coupe { 
5 Brougham .. 
STU DEBAKER—Bix Six. 120 
5 Sp. Phaeton. $1,675/5 Sedan 
5 Ciub Coupe. 1,750) 
STUTZ—6-e71.- 120 W. B. 
5 Touri st 395|4 Coupe 


#2. 
2 Roadster 2.39515 Sedan 
weu: TX—6-yl. 130 W. 
7 Tourtst .$3.070]7 Suburban 
5 Sport 3.036|7 Berline 
6 Brougham. 3.785) 
VELIF—é6-y1. 118 W. B. 
.-$1,4605 Brougham 
§ Ronee a. ose 5 Sedan 
3c 


WILLS- STE. C Atm E—6-cyl. 
7 Tourist ...$2,386)4 G.G. 

4 Roadster ... 2,800!6 Sedan 
5 Coupe -.°2 98517 Sedan 

5 Brom -400'7 Limousine .. 3. 385 

5 Sedan . . 3,40014 Cab. roadster 3,285 
WILLS-S1: £. CLAIRE ‘B-68-"’ 8-ey i. 
7 Phaeton ...$2,885|6 Sedan 

4 Roadster .. 2 985(7 Sedan 

5 Tray 3.085|5 Brougham 

4 Coupe 3.78517 Limousine 
WILLS-STE. ¢ L aa. c- 68.""  8-cyl. 


aa $3. 300 J Cab. roadster.$3,785 
§ Brougham 4,100'7 Sedan 4,100 
5 Sedan , 4 03517 Limous! ae 4,282 
4 G.G.Traveler 3,300) 

WILLYS- mee a r—4-cyl, 
5 Touring i. 195|65 Sedan 
po ere 395'6 Brougham 
5 Coupe eden 1! 396! 

WILL KNIGHT_—6-cy 1. 126 
§ ht yp o8d, 75015 Brougham 
2 Roadster .. i,750!4 Coupe 
5 Coupe Sedan 209516 Sedan 
7 Touring .... 1,950/7 Sedan 


5 Phaeton - $1,495 


127 W. 
Traveler$2.800 
3,1 


4 Roadster 


Lt) B06 
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Picking Your Prospects—CHAPTER THREE 
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HARLES J. 8S. PHILIPPS, Toledo’s greatest indi- 
vidual automobile salesman, and one of the stars of 

the country, sheds some interesting light on his many and 
unique methods of obtaining business for the Willys-Over- 
land branch in Toledo, where he has been connected for 


the past ten years. 

For five years Mr. Philipps has 
been a member of the Overland 
$100,000 Club and has received 
a number of personal prizes from 
John N. Willys, as well as per- 
sonal letters of commendation 
from the great manufacturer for 
his wonderful sales ability and 
untiring energy in securing busi- 
ness. 

Last year was the high mark 
in Mr. Philipps’s career with the 
Willys-Overland sales organiza- 
tion. In the twelve months of 
1924 Mr. Philipps sold more 
than 200 Overland and Willys- 
Knight automobiles, which to- 
taled at, retail more than $338,- 
060. 

Mr. Philipps offers some real 
suggestions that should prove 
highly profitable to other men 
who wish to become something 
more than @rdinary men in the 
autemotive lines 


FOLLOW UP OWNERS 
“Ts analyze my territory,” said 
Mr. Ph lipps, “J continually fol- 
low up my They sup- 
ply me with scores of deals 
throughout the year, and let més 
say that no who wishes to 
be a successful automobile sales- 
man can overlook this follow up 
of owners. 

“Then, too, I have a wonderful 
return from traffic officers, ele- 
vator operators, head waiters and 
managers of hotels. These tips, 
for which I favor these people 
with little benefits, yield me fat 
dividends and easy sales in many 
instances. 

“After all, sales are what count 
at the main office—not how you 
get your prospects. 

“T enlist a regular army of 
prospect seekers—so my one- 
man sales power is greaily 
spread. If I had to go out and 
dig up all my prospects I would 
have little time to close deals. 

“To interest owners in buying 
higher priced cars than they now 
have I impress upon them the 
advisability of improving upon 
their car they drive the same as 
they dc their business and living 
conditions. 

“This is 


peals to their 


owners. 


one 


one of the best ap- 
pride and closes 
many deals for better cars and 
larger commissions, where the 
man can afford to buy a better 
machine. 

“T am very careful not to over- 
sell my prospect, because that 
dpes, not keéf‘iny, endless chain, 
of+prospects ceming ta-me. Exery, 


t'me spoil a 
spoil not only a 
him but, l f 
iure sales that a 


vill bring to you. 


you customer you 
future sale to 
ire, five or six fu- 
happy owner 


New Sales Tips 

“I don’t waste much time with 
the chap who continually talks 
about other makes of ears, and 
wants to know the price before 
he asks other details. He is us- 
ually a shopper, and I can do 
more business and profit for my- 
self and my company by keeping 
busy with other types of pros- 
pects. 

“Traff:c have sup- 
plied me with a great number 
of women prospects. Elevator 
operators have also been big fac- 
tors in tipping me off to busi- 
ness women who desire a new 
automobile. Calling on big busi 
ness firms, too, gives me a great 

leads for the ft neé 

prospect 


officers 


many 
omat 
“Telephone yper ‘ 
od friends of mine in 
tips on this type of p 
course are ne 

new people 


m with owners 

USES SCHOOL CHILDREN 
most profitable 
devised to get 


“One of the 
methods I have 
prospects is through school chil- 
dren. We see the principal of the 
school and get permission to cir- 
culate cards to the children. The 
eard offers $5 for each sale of 
an automobile to prospect 
turned in by any child. 

“It is surprising how many 
ales can be secured in this 
way, for the little fellows are 
alert and wide awake as to who 
in their neighborhood is in- 
terested in buying a car—and 
a $5 bill looks as good to the 
child as a $1,000 prize. 

“Tam nota big user of the city 
directory, although I have my 
name in it in black face type tell- 
ing the business IT am in. This 
is done largely because my name 
is rather common an@ those who 
want to make a call to my home 
cannot miss it 

“T believe this prevents the los 
of quite a number of sales durim: 
a year, for I have a great num 
ber of telephone ealls t my 
home 

é‘In al) the downtown 
hotels I have through 
effort ar 
to get 


leading 
personal 
d acquaintance been able 
my name on the menu 


wots ss moe). meet 
CLAN \ 





with 
caused 
and I 
business. 
people are 
prospects, and I get hold of a 
number of sales each year from 
these people We 


parts and uacce ssory 


cards. This is done also 


several clul and it has 
considerable 
think, 


“Accessory 


comment 
some real 


good 


have a big 
department, 
and I never overlook an oppor- 
tunity to ge prospects from 
them. 

“Often I have cony 


man 


inced the 
buying 
accesories and parts for his car 
of the futility of putting added 
expense onto the old job and got 
a new car sale in this manner. 
HAS NOVEL SCHEME 
‘People these days in the busi- 


who is considering 


ness world do not want to see 
an automobile salesman. and 
about as far as they permit you 
to reach is the information op- 
erator. While a method I use 
extensively may not be new, it 
seems to be new to most people 
and it often gets me a sale much 


ahead o edule and sometime 
one that I would otherwise neve! 
get. 

“JT give the manager of the 
information desk a $5 bill, tell- 
ing her to present it as my 
business card. She usually re- 
turns laughing, saying the 
manager will see me. We 
have a good laugh over it and 
usually get much closer in ac- 
quaintance. and I have closed 
orders before I left the office 
on this little stunt. I work it 
often at places difficult to get 
to the bigger executives. 

‘At odd times I dad 

house house 
although I am nota 
that plan many 
works pretty well for 
of our line, but 


ible 


with the higher priced machines. 
You do not meet the prospect on 
the right basis when you ap- 
proach in that manner. 

“I have quite a following 
among professional men,’ con- 
tinued Mr. Philipps, “that has 
taken me a long time to build. 
They buy many cars from me and 
I find them good fellows to help 
you sell others and furnish you 
with prospects that are above 
the average I use the city di- 


rectory some for listing a sched- ° 


uled canvass, now and then, on 
professional men. This is a good 
way to put in bad and stormy 
days, too. 

“T have a method all my own 
for classifying prospects. I have 
had pretty good luck in de- 
termining about what priced car 
the man should own and I list 
all my prospects under different 
price schedules. We sell low 
price, medium and higher priced 
cars, so I find this listing of 
prospects a big help in my daily 


” 


calls. 





New Buildings Hide 
Many Prospects 








pros- 


és HAVE three sources of 
I pects—my owners, straight 
house-to-house canvass and call- 
ing on storekeepers and the men 
working on construction work, 
homes, factories or road build- 
ing,’ says George Holzbaugh, 
salesman for Peter J. Platte Mo- 
tor Sales, Ford dealer in Detroit. 
In 1924 Mr. Holzbaugh sold 634 
Ford cars. So far this month he 
has delivered fifty cars, so he 
should know whereof he speaks. 
“I make it a practice to make 
at least ten calls every day. You 
can't sell cars unless you let peo- 
ple know that you are selling 
them. 


Sil 


it: 


i 
hf pay repre) olf 
i] 1 A 

adi pee adl, 


If you sell fifty cars this year, 
those fifty sales should give you 
fifty prospects. When I sell a 
car I make it a point to call on 
the owner at least once during 
the first month to see if he is 
satisfied; and I usually come 
away with a prospect. 

“I keep a file of my owners 
and at the end of the year I 
classify them into districts by 
streets, and call each day on 
several living on the same 
street until I have covered my 
owners for the previous year 
as far as possible. 

“In this way I may sell these 
wners again or get a prospect 
from several—at least, I let them 
kno that Iam still selling Ford 

cars.” 

Mr. Holzbaugh finds bell-ring- 


ing profitable. He says: “If I 
do not happen to have any pros- 
pects that I can close today, I go 
down a street and ring door 
bells, 


PROSPECTS EVERYWHERE 


“About every third house yields 
a prospect. 

“If the person who answers the 
bell convinces me that the family 
fs absolutely not a prospect, that 
ends it. But if the slightest in- 
terest is shown, I make it my 
business to call in the evening 
when other members of the fam- 
ily are at home. In this manner 

I very often get orders for fu- 
ture delivery. 

“T rarely use the telephone to 
make an appointment; I aall on 
the prospect and if I do not see 
him I try to find out when I can. 
I do not waste time calling a 
third time unless I feel sure that 
I have an excellent prospect. 

“The men who work on new 
buildings usually live a consider- 
able distance from their work. I 
make it a practice to talk to men 
working on new buildings in the’ 
neizhborhood of our salesroom, 
and rarely do I come away with- 
out one or two appointments to 
call on men at home. 

“Selling is telling them that you 
are selling. The more people you 
tell, the more you sell. And I never 
let up telling them through the 
three sources I have mentioned,” 
concludes Mr. Holzbaugh. 





Finds T hose Who 
Never Owned Carts 











Securing through 
Chevrolet owners is the favorite 
by salesmen 


prospects 
method practiced 
for the Green Chevrolet Com- 
pany of Little Rock. Ark. 
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E. B. leader of the 
foree, explains his method:— 

“I find an owner of a Chevo- 
let, ask him how his car is run- 
ning and if there is anything we 
can do to make it give him great- 
er satisfaction. If his car needs 
some adjustments, I ask him to 
drive it in and let our mechanic 
go over it at our expense. 

“Then I ask him casually 
who has been riding with him 
and his family. Usually I get 
the name of at least one fam- 
ily, but some times several, 
They are usually not car own- 
ers, and it is an easy matter 
to find out if they are able to 
own a car. 


Frazier, 


“If they are, I call on them, 
taken them for a ‘ride and in 
that way lead up toa sale. 
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Dealer Activities 





CHICAGO DEALER BUYS 
BUILDING IT OCCUPIES 

Chicago, Dec. 21—The Chicago 
Motor Sales Company, 4407 West 
Madison St., dealers in Maxwell 
and Chrysler cars, has just pur- 
chased the building in which, its 
sales roon 4 are located, accord- 
ing to Frank X. Mudd, 2d, presi- 
dent of the company. The build- 
ing it 50 by 125 feet, with a 50 
by 50 foot basement. 


WILL SELL WHITE TRUCKS 
IN SOUTHERN INDIANA 
Evansville, Ind., Dec. 21.— The 
Automotive Repair and Machine 
Company, 1609 Reis Ave., has just 
completed arrangements for open- 
ing a White motor truck 
ship here, W. L. Brinkley, 
ger, announces. 
supply Vanderburgh, 


dealer- 


Posey, 


ern Indiana, and Henderson coun- 
ty. Kentucky. The company for 
several months has been operating 
@ White truck servicing depart- 
ment. 


STATEN ISLAND DEALER 
ADDS PEERLESS LINE 

New York, Dec, 21.—In 
its present the 

Company, 
Huguenot Park, 
just taken an 
dealership for Peerless 
cars for t south shore district of 
Staten Island, through the K. A. 
P. Motor Corporation of St, George, 
6. I. Joseph Rowan, long 
ated with the automobile accessory 
Hine in the metropolitan district, 
has just become director of sales 
for the Hollywood de- 
voting most of his time to the used 
ear department. 


addition 
Holly- 


5629 


to 
wood Motor 
Amboy Road, 
Btaten Island 
associate 


business, 


Sales 


has 


he 


associ- 


company, 


mana-, 
The company will} 
War-| 
rick and Gibson counties in south-| 


NEW OLDSMOBILE DEALER 
NAMED IN PORTLAND, ORE. 
Portland, Ore., Dec. 21 (U. T. P. 
§.).—The J. C. Lawson Motor Com- 
pany, East 10th St. and Hawthorne 
Ave., has just been engaged as east 
side representative for the Olds- 
mobile Company of Gregon. 
OPENS NEW HOME 
FOR OAKLAND SALES 
Racine, Wis., Dec. 21.—-Clarence 
Burkert has just opened his new 
garage at 925-939 Washington 
Ave., operating under the name of 
the Burkert Motor Sales. He has 
the Oakland franchcise. 
TO HANDLE RICKENBACKER 
IN MOST OF ARKANSAS 
Little Rock, Ark., Dec. 
TT. S. Farrell, formerly district 
representative for the Garford 
Truck Company, whose territory 
included Arkansas, has = just 
formed the Rickenbacker-Farrell 
Company, which will distribute 
Rickenbacker cars with territory 
which will include all of Arkan- 
saS except seven counties. A lo- 
cation for salesroom and service 
station is being sought in Little 





21.— 


Britain Faced by 
Two Difficulties 














London, Dec. 21 (U. T. P. 8.).— 
S. F. Edge, director of A. C. Cars, 
Ltd., speaking at a dinner of the 
American Chamber of Commerce, 
in London recently, said the Brit-| 
ish automobile industry was faced | 
with two difficulties—one being, 
lack of capital, and the other that 
there were too many manufac-} 
turers. , ' 

There were sixty of the latter 
where there should be six, he said. 
Amalgamation was out of the ques- 
tion and it was simply a matter 
of the survival of the fittest, Brit-| 
ain had two great achievements to | 
her credit. One was the Rolls- |; 
Royce car; the other was the per-| 
fection of the Morris small cars. 

The light auto was the particular | 
line of advance for British manu- 
facturers, he said. The automo-! 
bile must be made the cheapest | 
form of transport and once that has: 
been achieved the development of | 
the industry simply cannot be, 
stopped, he said. | 


Incorporations | 


ILLINOIS 

















Rock. where the headquarters 
will be. 


REPORTED ON INCREASE 
San Antonio, Dec. 
Griff Vance, former sales manager 
Neal Nash 
Antonio, who was recent- 
. H 
in charge of the Jack} 
Motor Company, new 
Houston, reports the| 
sale of fourteen new Nash cars, | 
Mr. Vance stated in a letter to the| 
local dealer that sales in Houston} 
steadily. 


| 
HOUSTON NASH SALES | 


Tex., A 


of the Jack Company 
San 
ly placed 
Neal Nash 


dealership at 


ot 


are increasing 


| 
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RANDALL H. MITCHELL 


Columbus, O., Dec. 21 (U. T. P. | 
presi- | 


8.).—Randall 
dent of the 


H. Mitchell, 
Packard Columbus 
Motor Car Company, central Ohio 
for the Packard, died 
at his residence last Wednesday 
at the age of 49 years, following 
an illness of three years. He had 
been a resident of Columbus for 
ten years, and had been connected 


distributor 





Advertisers Scheduled in the 
Automotive Daily News 


Ambo Engineering Co, 
Apperson Automobile Co. 
Auburn Automobile Co. 
Automotive Rotary Lift Co. 
Bendix Brake Co. 
Buick Motor Co. 
Byrne-Kingston (Co. 
Chevrolet Motor Co. 
Chrysler Sales Corp. 
Continental Motors (Co. 
Detroit Carrier Mfg. Co. 
Durant Motors, Inc. 
Flint Motor Co. 
Frick Brothers, Inc. 
General Motors Corp. 
Hayes Wheel Co. 
Hewitt Rubber Co. 
Hupp Motor Car Corp. 
Irving Engineering Sales 
Ine. 
Irvine Florman Co. 
J. H. Newmark, Ine. 
Juhasz Carbureter Co. 
Kelloggs ‘Mfg. Co. 
Locomobile Co. of America 
M. Machol 
Manhattan Insulated Wire (o. 
New Departure Mfg. Co. 
Nichols-Lintern Co, 
No-Cz Sales Co 
Oakland Motor Car Co. 
Paige-Detroit Motor Car Co. 
Pierce-Arrow Motor Car (Co. 
Rawlings Co. of America 
Rickenbacker Motor (Co. 
Roffmann Rim Corp. 
Rowe, Inc., Wm. L, 
Staynew Filter Corp. 
Stewart Motor Corp, 
Ternstedt Mfr. Co. 
vu. Ss. es F & Heat Corp. 
iesman Luggage Mfe. Corp. 
Willys-Overiand, Inc. 4 . 
Wills Sainte Claire, Inc. 
Wire Wheel Corp. of America 
Wisconsin Parts Co. 
Wise Industries, The 
Wonderlamp Co. 


— 


Co., 


These advertisers already recognize 
the importance of this daily news- 
paper as a medium for reaching 
the entire industry quickly. 

You eventually will count the AUTO- 
MOTIVE DAILY NEWS as the most 
efficient mediam te reach the trade. 











| with the Packard factory 
ously. He was born in Scotland, 
but came to America at an early 
| age. 3urial services were held at 
| Utical, Mich. 
ARNOLD IN NEW POST 
Baltimore, Md., Dec. 21.—An- 
| nouncement has just been made 
of the appointment of C. E. 
| Arnold as sales manager of State 
| Motors, Inc., Chandler-Cleveland 
| distributors for this territory. 
| Mr. Arnold formerly was service 
manager for another Maryland 
automobile firm, and prior to 
that connection was in the auto- 
mobile business for himself in 
Philadelphia. 


previ-| 


| 
| 
| 


BRYANT GOES TO RALEIGH 
Raleigh, N. C., Dec. 21.—S. L. 
3ryant, who has been connected 
|with Parrish Automobile Company 
in Benson, N. C., for eleven years, 
jhas just joined the force of the 
} Taylor Buick Company in this city. 
Mr. Bryant takes the duties of 
| manager of the parts and accessory 
| department. 


E. W. WRIGHT, JR. 
| Portland, Ore., Dec. 21.—E. W. 
Wright, Jr., proprietor of a mag- 
neto shop here and a member of 
|the technical board of the Portland 
Automotive Trades Association, has 
| died here following a short illness. 
| He was 30 years old, and is sur- 
| vived by his wife and three daugh- 
lters. At one time in his business 
j}eareer he was employed by the 
| Westinghouse Company in Phila- 
| delphia. 
HUNTER UN SAN FRANCISCO 
| Glendale, Cal, Dec. 21.—C. H. 
| Hunter, Rickenbacker dealer, has 
| been spending a week in San Fran- 
|cisco on business. 


} 


EVANS ON SALES FORCE 

| San Antonio, Tex., Dec. 21.—C. 
T. Evans, well known in local au- 
tomobile cireles, has just joined 
the sates forces of the Jack Neal 


jineorporations 


j pany, 


| Chicago, 


' accessories, 


| 





| Nash Company. 


Iil., Dec. 21.—New 


in this 


Springfield, 
in- 


state 
clude:— 


Community Motor Supply Com- 


1400 South Ave., 





Michigan 


$10,000; to buy and sell 


automobile parts, materials, sup- | 


plies, accessories, radio parts and 
H. 
Schnair. 
4107 | 
$15,000, | 
R. 


automobiles, 


Louis Smith, 
and Abe 
Motor 
Ave., 

E. J. 

deal 
ete. 

Washington Heights Motor 
Transfer Company, 10318 Charles 
St., Chicago, $25,000; to engage in} 
baggage transfer, expressing, mov- 
ing and storage warehouse; Fred 
W. Kamenske, C. Minnie Kamenske 
and Bertha Walters. 

City Auto Parts Company, 1806 
South State St., Chicago, $10,000; 
to do a general automobile repair 
and garage business; Joseph 
Rosenberg, Sarah Rosenberg and 
Jacob Berg. 

Twenty Minute Auto Laundry, 
Inc., 51 North Lorel Ave., Chicago, 
$10,000; Charles Ross, George Ing- 
stead and William M. Johansen; 
buy, sell and operate appliances 
and devices for cleaning, lubricat- 
ing, polishing and painting motor- 
driven vehicles. 

Illinois Metal Products Com- 
pany, Fulton, $15,000; to manu- 
acture automobile accessories, do 
a jobbing business at wholesale 
and retail, etc.; Frank W. Dana, 
George H. Reimer and Arch DPD. 
Cowan. 

Keeler Garage, Inec., 4200-4203 |} 
West Madison St., Chicago, $10,- 
000; Annie Weinberg, Anna Kap- 
lan, Harry Kaplan and Philip! 
Weinberg; manufacture and deal | 
in motor vehicles and all kinds 
and supplies therefor. 

Up-State Motors, Inc., 415 South 
Genesee St., Waukegan, IIl., $10.- 
000; to manufacture and deal in 
automobile parts, ete.; Harry J. 
Adams, O. B. OaS and Frank H. 
Santer. 

Sinclair Cab Sales Company of 
Chicago, 708-56 West Randolph | 
St., Chicago, $35,000; to purchase | 
and deal in motor driven vehicles, 
ete.; Regina Plocinsky, John P. 
Loughnane and Aaron Cerchikov. | 


materials, 
Nathan 
The 


| 
Gte.5 ' 
Shalin 
Rome Sales, 
Milwaukee Chicago, 
oe OP 
Sonnicksen; 


Rome, Rome and H. } 
| 


in 


} 
; 
| 
| 





CANADA 

Ottawa, Ont., Dec. 21.—The 
Canada Gazette has just listed the | 
following company incorpora- 
tions:— 

Signal Hill Oil Company, Calgary, | 
$500,000; Co-operative Oil Ser- 
vice, Calgary, 100,000 shares with- 
out nominal or par value; Oils Ex- 
traction Company Ltd., Montreal, 
2,000 shares of $50 each and 10,- 
000 shares without nominal or par 
value; British Guiana Oil Syndi- 
cate, Toronto, $1,500,000, and Ok- 
alta Oils Limited, 8,000 preferred 
shares of $100 par value and 9,000 
common shares without nominal 
or par value. 
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CLASSIFIED RATES 


5c a word (per daily insertion) 

If 6 consecutive insertions are used; the 6th insertion is free. 

If 12 consecutive insertions are used, the 11th and 12th in- 
sertions are free. Minimum classified advertisement accepted, 12 
words; if display type is used, 18 words. Maximum, as much as 
Correct amount must accompany order or advertise- 
ment will not be inserted. Send cash, check or meney order to 
Automotive Daily News, 1926 Broadway, New York, N. Y. 








BUSINESS OPPORTUNITIES 





I AM In a position to finance a small man- 

ufacturing business. if you have some- 
thing you think is worth while, that has 
g00d possibilities in the automotive field, 
write and make an appointment, 

You have read this ad, so will other 
people read yours, if placed in our classi- 
fied columns, 





THE ADVERTISEMENT below contains 
50 words. and at bc a word will cost 
you $2.5», 
6 consecutive insertions, the sixth in- 
Sertion free, will cost $12.56 
12 Insertions, the 11th and 
tions being free, wil! cost $25. 


12th inser- 


EXPERIENCED automotive 
electriciar wants form active 
silent partnership with live 
car dealer, tire dealer or ga- 
rageman; will go. anywhere; 
have all capitul needed; what 
I want is to meet the right 
man; if you are turning elec- 
trical business away, here’s a 
chance to ‘‘cash in’’ on it. Ad- 
dress Box — Automotive Daily 
News, 





FOR SALE 


FIVE years’ established tire, battery, ae- 

@eessory business: Michigan city of 60,- 
000 population, short distance from De- 
troit; factories running full time; present 
owners wish to sell to devote entire time 
to car sales, several nationally advertised 
products sold and handled on exclusive 
contracts; $3,000 required. Box 55, Auto- 
motive Daily News. 


FOR SAL@&—Garage and authorized Stude- 

baker agency. On corner of the principal 
street and state highway of this fast-grow- 
ing incorporated village. My reason for 
so doing is ill health. 

You have read this ad, so will other 
people read yours, if placed in our classi- 
fied columns. 


HELP WANTED 
DISTRICT MANAGER WANTED 
Leading manufacturer of automotive ac- 
cessories has an opening for ~@ district 
manager about 30 to 35 years old. Must 
have ear, Applicant nust also have a 
successful sales record and be capable of 
selling dealers and distributors. Connec 
tion is permanent and with the commission 
aftrangement offered the first year’s earn- 
ings should be $5,000 to $10,000, with a 
onsistent increase each successive year 
A good opening for a ood man If imter 
sted writ giv full information as to 

srience and connection Ad 
52, Automotive Daily News 
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Wire Losses 











ENLARGING BUILDING 
Albany, .N. Y.. Dec. 
building of Livermore & Traendly, 
Inc., of 351 Central Ave., Chevrolet 


Offices will be moved 
the second floor, overlooking Cen- 
tral Avenue, and the erection of an 


| addition will give the firm access 


to Sherman Street 
storage and service. 


in the rear fol 


ADDING 2,300 SQUARE FEET 

Louisville, Ky., Dec. 21.—The 
Weir Motors Company, Chrys- 
ler distributors, is constructing an 
additional building which will con- 
tain 3,200 square feet of floor space. 
A driveway twenty feet wide, lead- 
ing from the building to the street, 
will be utilized for an open air dis- 
play of used cars. The new build- 
ing is arranged so that additional 
floors may be added at any time, 
It adjoins the present 60 by 
foot salesroom building. 


21.—The | 


| dealers, is being remodeled and en-| 


| larged. to | 





| 
| 


| 


200 | $4,000. 


GARAGE LOSS $30,000 

Hokah, Minn., Dec, 21.—Fire 
caused $30,000 loss when it 
burned eight automobiles and 
destroyed the Ben Ender garage 
here. 


SERVICE STATION BLAZE 

Jamestown, N. Y., Dec. 21.—The 
liberty Service Station, Forman & 
Sons, at Wildwood and _ Lincoln 
Avenues, Salamanca, has been 
gutted by fire. The loss was esti- 
mated at from $5,000 to $6,000, 
about half of it covered by insur- 
ance, members of the firm said. 


THREE CARS BURNED 

Augusta, Me., Dec. 21 (CO. Oe 
S.).—The Hudson-Essex Sales 
Company, State St., will re- 
build at once part of its garage 
which has just been destroyed by 
fire. The damage is estimated at 
Three cars were also 


292 


burned. 











monthly. 


low cost, 


Want It Quick? 


If you have something to buy or sell; 
if you need assistance in your business 
endeavors, or if you require anything 
else that the business world can sup- 
ply, the Automotive Daily News can 
extend prompt assistance. 


Just place a Classified Ad. in 
the Automo‘ive Daily News and 
you will get quick results 


Your Advertising Message Can Be Directed to Every 
Branch of the Industry by Use of the Automotive 
Daily News—and DAILY, instead of weekly or 


Here is a chance for you to supply your wants at 
You can use the Classified section of the 
Automotive Daily News at the rate of 5c a word. 


























